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800-547-1495 
www.pioneerinsurance.com 

 

Talk to a Trusted Choice® Agent about all of your insurance needs. 

Business • Individual • Health 
Agriculture • Workers Compensation 

Free to do what’s right for you. 

Authorized Agency 

WORKERS’ COMP THAT 
WORKS FOR YOU. 

First Benefits 
provides workers’ 
comp coverage in the Carolinas, 
Virginia and Georgia, yet we still deliver a 
personal touch to every policyholder and
injured worker we serve. 

That’s why more and more businesses 
choose First Benefits first.

888.393.2667  ∙  firstbenefits.org
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At Fraser Knoll we select and offer 
the best-working products for your 

Christmas Tree business.

Now! Fraser Knoll is the exclusive distributor to the NC Christmas Tree  
Association of these unique holiday items by Keystone Products.

As experienced growers and retailers, 
we can help you select the products you need.

www.fraserknoll.com or 1-877-352-7355

Products to help make your business productive and profitable
Balers & Netting, Wreath-Making Supplies, Shakers, Tree Stands, 

Tags, Banners, Shearing Machines, Removal Bags & More.

Tree Topper (12”) 
Large Star (21")

Lighted Stars for 
treetops or entryways. 
Twist-n-Lok™ stars  
assemble in minutes.

Jingle Bells  
Shotgun Shells™

Lights made with  
real shotgun shells. 
10, 20 & 35 light sets, 
garland & wreaths.

Needle Nabber™

Custom tree-shaped 
wrap with drawcords 
for taking a live tree
INTO or OUT OF the 
house.

Santa’s Magic  
Water Spout™

The best way to 
water a Christmas 
tree. Dipstick to   
check water level. 
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“And life goes on”…that’s what my Granny and my 
Mom have told me multiple times when faced with less 
than ideal circumstances. I would categorize these past 
2 years as less than ideal! Still we have persevered, real-
ized new possibilities, made progress, and strengthened 
our relationships. It is now our responsibility to carry on, 
using the lessons we have learned. Recognize the role we 
play in the lives of others, even if from a distance. What 
we do and say has impact. 

We can all be proud of the role that our North Car-
olina Christmas Tree Association plays in our industry, 
our businesses, our families, our communities. NCCTA 
garners credibility and respect within the Ag community 
and we play a significant role on legislative platforms. 
When we decide to take a position on an issue to ad-
vocate for our members, our voice is heard and taken 
seriously. I have seen proof of that over the last 2 years. 
When we decide to create and implement an entire pro-
motional concept, we spend years on it and volunteer 
our money to see it come to pass! Now we find ourselves 
the beneficiaries of many years’ worth of efforts, which 
is still ongoing within our association by the Fraser Fir 
Promotional Committee. When we decide to plan an 
event during a pandemic, we pull off a first-class meet-
ing with national attention, raise more than $65,000 in 
Sponsorships, put together an exceptional agenda and 
farms tours, and host an unforgettable social event. To 
top it off, we secured another North Carolina Fraser Fir 
for the White House – Congratulations to Rusty & Beau 
Estes! Per Sandy Stewart, Assistant Commissioner of the 
NCDA, in a letter to Jennifer Greene, “You folks pulled 
it off like pros!” Yeah, life goes on!

You may be reading this just before harvest or more 
likely just after as you dig Limbs & Needles out of the pile. 
Either way, I say “Thank you” to you for your role in the 
NCCTA. What you say and do has impact. The impact 
of many has brought this association to a great place to-

day. Even as competitors, 
we have come together for 
a common goal to further the marketing and promotion 
of North Carolina Christmas trees. NCCTA is in a better 
financial position than we have been in years. Our mem-
bership numbers are stable and in fact we gained a few 
grower members in 2021. We have unprecedented access 
to research funding and a national pool of researchers. 
Our support from our extension services, universities 
and the North Carolina Department of Agriculture is 
unwavering. All seats on our Board of Directors and Fra-
ser Fir Promotional Committee are filled and active. We 
are reaping the benefits of a marketing campaign and 
capitalizing on its momentum with our tailored NC Fra-
ser Fir messaging. And my crystal ball tells me that I can 
safely say we have all sold every tree that we needed to 
this 2021 season! Yay! Life goes on!

I congratulate Dee Clark on his new role as Presi-
dent of the NCCTA as of January 1, 2022. We must all 
pledge to give our support and input to Dee as he and 
you all did for me. I appreciate the support and input 
received from each of you as I have served. This experi-
ence has truly refined me and I have learned so much in 
these 2 years. There are many “thank yous” that I owe 
and I hope to do these in person soon! 

With all this said, I implore each of you to stay ac-
tive, get active, pay your share, and play your role in the 
North Carolina Christmas Tree Association to the best 
of your ability. The NCCTA has played a major role in 
bringing us to the top of the mountain today. If we all 
work together we can maintain our place here at the 
top. It’s a great place to be and let us not fail to thank 
the One who makes all things possible! I leave with you 
these words from Jesus, “Abide in Me, and I in you. As the 
branch cannot bear fruit of itself, unless it abides in the vine, 
neither can you, unless you abide in Me.” John 15:4. God 
Bless You!

President’s Message
Amber Scott

W W W . N C C H R I S T M A S T R E E S . C O M
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After a largely successful summer meeting, we now 
prepare to jump right into the hustle of another Christ-
mas season. I would like to thank everyone who worked 
tirelessly to help put together a very rewarding and pros-
perous summer meeting. It was wonderful to see old and 
new friends in person after being separated for so long. 
Perseverance is defined as doing something despite diffi-
culty or delay in achieving success. I am proud to say that 
despite many challenges, NCCTA persevered in 2021.

The first half of the year I spent working to finalize a 
video project consisting of short clips created with the in-
tent to build brand awareness among millennial families. 
I am pleased to report that the video project is complete, 
and the videos will be promoted on NCCTA social me-
dia outlets this season. If you are a social media user and 
do not already follow NCCTA, I encourage you to do so. 
It is a great way to stay up to date with the activities of 
the association, as well as a great way to connect your 
farm and take advantage of the benefits that are offered 
to you as a member. NCCTA is active on Facebook, Ins-
tagram, and YouTube. 

In 2020, COVID put a damper on consumer shows 
and fairs, but I’m excited to say that 2021 has provided 
the opportunity for NCCTA to have a presence at the 
Mountain State Fair in Fletcher, the NC State Fair in 
Raleigh, and the Southern Christmas Show in Charlotte 
where we can promote NC Fraser fir.

Two-time National Christmas Tree Association 
Grand Champions, Rusty and Beau Estes, owners of Peak 
Farms, have once again earned the right to present an 18 
1/2-foot Fraser fir to the White House for display in The 
Blue Room, making this tree lucky number three! They 
previously provided Fraser fir trees for the Blue Room in 
2008 and 2012. I am looking forward to being a part of 
the White House Christmas Tree events this year. The 
selection took place on October 20th. The cutting will 
take place on November 17th, and the presentation to 
the First Lady is to be announced. Stay tuned for updates 
and announcements and look for all the events to be fea-
tured on NCCTA social media and in the next Spring/
Summer 2022 edition of Limbs & Needles.

FOLLOW US
ON OUR SOCIAL
NETWORKS

Visit Our Website To Link To Us: www.NCchristmastrees.com

Executive Director’s Report
Jennifer Greene
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•	 PayAnywhere: Credit card processing that helps support NCCTA with every swipe.

•	 First Pioneer Insurance Agency: Offers a special worker’s compensation insurance program.

•	 LifeStore Insurance: Insurance discounts offered to members for property and liability coverage, 
workers compensation and health plan options.

•	 First Benefits: NCCTA members are eligible for workers’ compensation coverage with no other 
membership requirements. (LifeStore Insurance and First Pioneer Insurance represent First Benefits 
Insurance at their respective agencies in the High Country).

To promote the traditions and memories of celebrating 
Christmas with a Real Tree.

To protect and grow your business. NCCTA works to stop 
legislation and regulations that are negative to you and others 
growing, wholesaling and retailing Real Christmas Trees and to 
support beneficial legislation and regulations.

To be part of a community of Christmas Tree professionals and 
share the knowledge and experiences of thousands who share 
your concerns, questions and needs.

Should I Become a Member of the
North Carolina Christmas Tree Association?Why

✓	 Listing with link to your own website on www.NCchristmastrees.
com where over 92,000 visitors search for Christmas trees 
annually.

✓	 Annual listing in the Buy-Sell Guide that promotes REAL trees to 
thousands of buyers

✓	 Annual listing in the Choose and Cut Directory that promotes 
REAL trees to thousands of consumers

✓	 You will receive an annual subscription (two issues) of Limbs & 
Needles Magazine; keeping you up-to-date on association news, 
technical information, Christmas tree research information, and 
industry updates and marketing & management tips.

✓	 Updated tree inventory listing available on website after 
September 1

✓	 Retail lot listing on website with Google location services
✓	 Access to NCCTA’s Online Member Center, with resources 

such as classifieds, wholesale buyer mailing list, choose & cut 
promotional mailing list, and digital archived copies of Limbs & 
Needles

✓	 Attention to relevant legislative issues on State and National Level
✓	 NCCTA funded research projects through NCSU & NCDA&CS are 

beneficial for success and growth.
✓	 Local, regional, state, and national advertising
✓	 Expanded promotional opportunities and organizational 

planning through Specialty Crop Block Grants obtained by the 
NCCTA

✓	 Access to free retailer promotional materials provided through 
grant funding 

✓	 Representation at Industry Trade Shows and Consumer Shows 
where the Buy-Sell and Choose & Cut Memories publications are 
distributed.

✓	 Use of the NCCTA logo and the NCCTA trademark design “North 
Carolina Fraser Fir, The Perfect Christmas Tree”

✓	 Representation with educational and governmental 
organizations

✓	 Access to experts in the field — speakers, other members, 
sponsors

✓	 Provides great opportunities to meet and network with industry 
peers

✓	 Reduced registration rates for annual Winter and Summer 
meetings where industry leaders share information and insights, 
and growers interact and share their individual experience.

✓	 NCTA T.I.P. benefits
✓	 You will be a part of North Carolina’s voice for the Christmas tree 

industry. Whether that means presenting a Christmas tree to the 
Governor, meeting with legislators regarding concerns for our 
industry, or participating in promotional opportunities in the 
media, NCCTA members have visibility and a voice.

Membership Benefits

Special Benefits for NCCTA Members

2021
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Responding to the Media

Executive Director’s Report

What Consumers Can Expect
With just weeks to go until the real Christmas tree 

shopping season hits, industry experts are confident there 
will be a real Christmas tree for everyone who wants one 
this year.

Indeed, doom-and-gloom predictions have come 
and gone before in light of tight supplies and unexpected 
challenges, and each time they’ve been unfounded. But, 
like the farmers tending to this year’s harvest, consumers 
may need to adapt a bit:

•	 Size and species variety may differ this year com-
pared to years past. This will be a good season to try 
something new. For example, in recent years growers 
have seen increased demand for more “natural-look-
ing” trees, which are more open and layered. That 
style of tree is expected to be more widely available 
this season than ever before.

•	 Some individual retailers may experience tight sup-
plies. If a particular location doesn’t have the type of 
tree you’re looking for, visit ItsChristmasKeepitReal.
com and enter your zip code to find a real Christmas 
tree retailer near you.

•	 With the artificial market hit hard by supply-chain dis-
ruption this year, and the real Christmas tree market 
returned to optimism, it’s an especially relevant season 
for newcomers to turn to natural trees. Research com-
missioned by the Christmas Tree Promotion Board 
earlier this year revealed that 97% of those consumers 
who previously bought artificial Christmas trees and 
switched to a real Christmas tree during the pandemic 
said they enjoyed the experience, and nearly 90% wish 
they had started purchasing a real Christmas tree sooner 
(source: True Global Intelligence).

You may have seen several articles or news stories 
recently about supply chain problems that are making it 
difficult to get many things timely. The media became 

very interested in how these delays are going to reduce 
the number of artificial trees that will arrive from China 
in time for the Christmas season and that those that are 
available will cost significantly more. NCTA was con-
tacted by the Wall Street Journal, CNN, NBC, Consumer 
Reports and several other media outlets about this top-
ic which became a great platform to highlight that real 
trees will be available this year and we have never run 
out of them. Here is a link to the WSJ article https://
www.wsj.com/articles/supply-chain-strains-hit-prices-in-
ventories-of-artificial-christmas-trees-11631698200

  If you are contacted by the media here are a few 
important talking points you can use on the topics the 
media has been asking about: 

•	 Real trees are grown in the US and Canada and are 
not shipped from China like artificial trees. The sup-
ply chain issues affecting artificial trees do not apply 
to real trees.

•	 While the supply of real trees is tight, there will be 
enough trees for everyone who wants one.

•	 We have never run out of real Christmas trees. Some 
farms or tree lot locations will sell out early, but oth-
ers in the area will have trees available.

•	 The extreme hot weather and wildfires in the North-
west did not affect the whole Christmas tree industry. 
Trees from the rest of the country will be available.

•	 Plan to shop for a real Christmas tree after Thanks-
giving and take proper care of it so it will remain 
fresh through the season.

The above information was provided by the Christmas Tree Promotion Board

Responding to Questions  
About Market Supply

In an effort to be proactive and help our grower 
members prepare for this hot topic story again in 2021, 

Jennifer Greene

https://www.wsj.com/articles/supply-chain-strains-hit-prices-inventories-of-artificial-christmas-trees-11631698200
https://www.wsj.com/articles/supply-chain-strains-hit-prices-inventories-of-artificial-christmas-trees-11631698200
https://www.wsj.com/articles/supply-chain-strains-hit-prices-inventories-of-artificial-christmas-trees-11631698200
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I have put together the following talking points. Hope-
fully this will help reduce the media’s use of the term 
“shortage” and encourage them to see it as a tight supply 
situation. They want to make the story focus on higher 
prices due to the shortage which I am concerned may 
cause some consumers to decide not to purchase a real 
tree during the short supply cycle. The goal is to help 
the media understand the impact of the production cy-
cle and recession and to take the sensationalism out of 
their coverage. 

NCCTA statement: Recent price increases are due 
to a tighter supply of harvestable Christmas trees. The 
current tight supply of trees is a result of fewer trees being 
planted 8 to 10 years ago due to a combination of excess 
supply at that time and the recession both pushing prices 
downward, along with some growers exiting the business. 
It can take up to a decade for live Christmas trees to grow 
to market size.

We feel confident that everyone who wants a real 
Christmas tree will be able to purchase one by shopping 
earlier to get a better selection.

Additional talking points and facts for North Caro-
lina: 
•	 North Carolina Christmas tree growers will still be 

cutting four million or more trees!

•	 There will still be trees at farmers’ markets, retail 
lots, chain stores, and chose and cut farms all across 
North Carolina.

•	 NC Fraser firs ARE available for purchase - Shop 
early for the best selection!

•	 Our industry is in a great place.  Demand is exceed-
ing supply nationwide and we are excited that con-
sumers are excited about choosing a Real Tree.

•	 North Carolina Christmas tree sales total in excess 
of $86 million dollars (Source: 2017 USDA Census 
of Ag). This calculation does not include sales of 
value-added products produced by North Carolina 
Christmas tree growers including wreaths, roping, 
swags, table decorations, etc.

•	 The North Carolina Christmas Tree Industry is 
ranked second in the nation in number of trees har-
vested and produces 26.7% of the real Christmas 
trees grown in the United States. 

•	 North Carolina Christmas tree growers harvest over 
4 million (4,031,864) trees annually (Source: 2017 
USDA census of Ag)

•	 Fraser fir trees represent over 94% (94.4) of all spe-
cies grown in North Carolina, and over 25% (25.2) of 
all trees grown in the United States.  

•	 North Carolina has over 850 (854) Christmas Tree 
growers, with approximately 50 million trees growing 
on over 38,000 (38,893) acres

Know Your Sources
•	 Established in 2015, the Christmas Tree Promotion 

Board (CTPB) is a national research and promotion 
program whose mission is to share the benefits of fresh 
Christmas trees with consumers through promotion 
and public relations, while engaging in research to 
better serve our customers and growers. The USDA 
provides oversight of the CTPB to ensure transpar-
ency and accuracy in its communications. This press 
release was developed and distributed by the CTPB.

•	 The National Christmas Tree Association (NCTA) 
is the national trade association representing the 
Christmas tree industry. NCTA represents more 
than 700 active member farms, 29 state and region-
al associations, and more than 4,000 affiliated busi-
nesses that grow and sell Christmas trees or provide 
related supplies and services. The NCTA represents 
the Real Christmas Tree community with one voice 
to protect and advocate on the industry’s behalf.

•	 The  American Christmas Tree Associa-
tion (ACTA) is a 501(c)(3) corporation run by CEO 
Thomas Harman. Harman is the founder of Balsam 
Hill, a seller of artificial Christmas trees. The major-
ity of artificial Christmas trees are made overseas.

https://c212.net/c/link/?t=0&l=en&o=2998350-1&h=2514991383&u=https%3A%2F%2Fitschristmaskeepitreal.com%2F&a=Christmas+Tree+Promotion+Board
https://c212.net/c/link/?t=0&l=en&o=2998350-1&h=2514991383&u=https%3A%2F%2Fitschristmaskeepitreal.com%2F&a=Christmas+Tree+Promotion+Board
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NCTA News
NCTA is highly focused on the things the industry 

has said matter most—public policy/governmental af-
fairs, voice of the industry, the White House tree, fire 
issues and fire codes—and building a meaningful part-
nership with the state and regional associations.

In addition to advocating on behalf of the industry in 
Washington, DC on important matters like labor, pesticide 
regulations and other governmental policies that affect the 
Christmas tree business, NCTA is the “voice of the indus-
try” to the media and consumers. During the holiday season 
NCTA receives hundreds of media inquiries creating the op-
portunity to correct misinformation and disseminate positive 
messages that are used in many media articles.

NCTA also sponsors the National Christmas Tree 
and Wreath Contest. The NCTA Grand Champion 
Grower provides the official Christmas tree to the White 
House each year creating the largest media coverage of 
any agricultural promotion event, drawing an audience 
as large as the Super Bowl to see a farm-grown Christmas 
tree delivered to the First Lady by an NCTA member.

The contest was recently held in North Carolina, 
the winners were:

2021 Grand Champion Grower 
Rusty & Beau Estes, North Carolina

2021 Reserve Champion Grower 
Chuck Berry, Georgia

2022 Grand Champion Grower 
Paul and Sharon Shealer, Pennsylvania

2022 Reserve Champion Grower 
Alex Church and Amber Scott, North Carolina 

Grand Champion Decorated Wreath 
Joe Freeman, North Carolina

Reserve Champion Decorated Wreath 
Glenn & Jay Bustard, Pennsylvania

Grand Champion Undecorated Wreath 
Gary Hague, Pennsylvania

Reserve Champion Undecorated Wreath 
Joe Freeman, North Carolina

2022–2023 NCTA Officers Elected
Officer elections were held at the August 5th NCTA 

Board meeting. Heading the new officer team will be 
Steve Meier who will take office as NCTA’s President 
on January 1, 2022, John Wyckoff will become Presi-
dent-Elect and Scott Powell will join the Executive Com-
mittee as a Vice President along with incumbents Joncie 
Underwood and Bob Schaefer, Dugald Kell, Jr. will be-
come the Immediate Past President. 

Free NCTA Membership Drawing
NCTA will enter every 2022 membership paid by 

March 1, 2022 in a drawing to receive a free membership 
in 2023. The goal of this program is to encourage NCTA 
members to renew their 2022 memberships timely and 
reward one lucky member with their next year’s member-
ship for free. Look for more details in the future, mem-
bers of the NCTA Board of Directors are not eligible to 
participate in the drawing.

COVID-19 Best Practices
Unfortunately, coronavirus has not disappeared as the 

Delta variant ramps up a resurgence in the spread of the 
virus. The COVID-19 Best Practice Recommendations 
NCTA developed for 2020 were helpful to many farms 
and tree lots. We are making them available again for 
2021, see pages 14 and 15.

National News
Wilson Barr

National Christmas Tree Association
P.O. Box 3609
Littleton, CO 80161
800-975-5920
Tim O’Connor
www.realchristmastrees.org
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National Christmas Tree & Wreath Contest Winners Selected

Congratulations to our
North Carolina Winners!

2021 Grand Champion Grower
Rusty & Beau Estes 

Peak Farms, Jefferson, NC
FRASER FIR

2022 Reserve Grand Champion Grower
Alex Church & Amber Scott

Cline Church Nursery, Inc., Fleetwood, NC 
SPRUCE

Grand Champion Decorated Wreath
Joe Freeman

Mistletoe Meadows, Laurel Springs, NC 

Grand Champion Undecorated Wreath
Joe Freeman

Mistletoe Meadows, Laurel Springs, NC 
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Iron Horse Award
Richard “Dick” Moore • Moore Tree Farm • NY

“Richard Moore has worked long and hard, serving many years on the 
national board, including as president. A wonderful person who is also very 

personable, Richard has worked tirelessly for this association.” —Dugald Kell

Outstanding Service Award
Pat Gaskin • Laurel Springs Nursery • NC

“I joined the NCTA Board in 2005, and Pat Gaskin has been a very good 
friend and a very close acquaintance. I’m from Maine by the way, I’m a 

northerner, and she is a very fine southern lady whom I respect.” —Dugald Kell

Lifetime Achievement Award
Chal Landgren • Oregon State University • OR

“Normally, the recipient of this award has put a long time in and spent 
their career working in a university setting or extension, really contributing 

significantly to the industry. This year our recipient, Chal Landgren, is 
definitely one of them. Chal has been a long-standing member and he’s 
also a grower and he has been on the faculty of the OSU as a Christmas 

tree researcher for a very long time.” —Tim O’Connor

NCTA Awards:

Check your inbox for more details coming soon from the NCCTA office

November 30
Upper Mountain Research Station, 

Laurel Springs

December 2
Avery County Cooperative Extension, 

Newland

SAVE THE
DATES:
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Christmas tree and Wreath supplies

tree GroWer tools

edGe shearinG Knives

1-800-377-9591
info@northwoodsevergreen.com

N
or

thw
oods Evergreen and W
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shop.northwoodevergreen.c
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N A T I O N A L  C H R I S T M A S  T R E E  A S S O C I A T I O N

Christmas Tree Lot COVID-19  
B E S T  P R A C T I C E S  R E C O M M E N D A T I O N S 

The National Christmas Tree Association has developed these best practice 
recommendations for tree lot operators to use as guidance to adapt their business to the 

circumstances they will face during the 2020 Christmas season due to COVID-19.

DEVELOP A COVID-19 PLAN
• May be needed for lot permits
• Designate a qualified COVID-19 coordinator to 

develop and implement the lot’s COVID-19 plan
• Plan should consider NCTA’s best practice 

recommendations 
• Meet CDC and local regulations 
• Provide personal protective equipment for 

employees
• Establish sanitizing protocols, also provide and 

encourage customers to use hand sanitizer upon 
entering the lot

• Adapt as changes occur

OFFER A DRIVE-THRU SHOPPING EXPERIENCE 
• Having this capability and communicating it will 

attract at-risk and concerned customers
• Explore alternatives to traditional face-to-face 

sales if drive-thru is not possible

PAYMENT TRANSACTION 
• Install physical barriers between cashiers and 

customers 
• Provide masks and gloves for all checkout staff 
• Use a touchless credit card payment system 

(there are many options available which should be 
explored before the season)

• Limit cash sales to exact change only
• No paper receipts or customer signatures
• Consider pre-orders, payment by phone, on-line 

orders and home delivery
• Disinfect payment area often

SIGNS
• Designate social distancing, entries, exits and 

traffic flow patterns 
• Establish one-way traffic with separate entry and 

exit points if possible
• Identify hand sanitizer stations, payment locations 

and methods and other things of importance for 
customers to know

EMPLOYEE ILLNESS PLAN 
• Create a plan and ensure all employees are 

familiar with it 
• The plan should include how to handle employees 

who are ill or become ill at work 
• Having a plan in place will position everyone to 

respond properly
• Clearly educate and provide employees current infor-
 mation about COVID-19 as suggested by the CDC

SOCIAL DISTANCING
• Follow CDC and local guidance for customer 

numbers on the lot at a given time 
• To maintain 6-foot social distancing 113 square 

feet per person is required
• Lot layout and traffic flow should be planned to 

facilitate social distancing 
• Limit the number of people in line for payment 

with social distance spacing signs 
• Entrance to the lot may need to be regulated at 

peak times to maintain the proper head count in 
the lot 

• Encourage regular customers to shop at off-peak 
times to assist with crowd management

Tree lot operators must protect the health and safety of their employees, provide 
customers with the confidence they need so they can enjoy selecting a tree without risk 
and demonstrate to state and local officials they are conducting business responsibly. We 
highly encourage you to develop the best possible response to these recommendations:

PO Box 3609  •  Littleton, CO 80161  •  Phone 800-975-5920
www.realchristmastrees.org  •  info@realchristmastrees.org
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N A T I O N A L  C H R I S T M A S  T R E E  A S S O C I A T I O N

Choose & Cut Farm COVID-19  
B E S T  P R A C T I C E S  R E C O M M E N D A T I O N S 

The National Christmas Tree Association has developed these best practice 
recommendations for Choose & Cut farms to use as guidance to adapt their business to 
the circumstances they will face during the 2020 Christmas season due to COVID-19.

DEVELOP A COVID-19 PLAN
• Frequently sanitize items and areas such as hand 

saws, tree cart handles, counter tops, door handles and 
restrooms

• Limit the number of customers permitted inside 
buildings, minimize or eliminate wagon rides, fire pits, 
or other places that people gather

• Supply no touch garbage receptacles
• Offer Santa either on closed circuit TV or live at a distance
• Do not erect photo op “cut-outs” where faces come in 

contact
• Offer individually bagged food items instead of self-

serve loose items such as cookies
• Provide a server for drinks instead of offering self-serve
• Require all dogs to be on a leash, or discourage dogs, as 

they cause unnecessary interaction among customers
• Encourage customers to tie their own trees on their 

vehicles by offering an instructional video

SALES & PAYMENT
• Install windows or plexiglass partitions at sales counters
• Offer Curbside pick-up
• Use a touchless pay credit card system
• Price products to limit the use of coins
• Eliminate the need for customer signatures on credit 

card transactions

PROTECTING CUSTOMERS
• Take staff temperature daily, provide PPE for all 

employees, do not permit staff exhibiting symptoms of 
illness to come to work

• Encourage customers to visit during non-peak hours

• Create special hours for select customers (elderly and 
at risk)

• Advise customers that you reserve the right to deny 
service to anyone displaying signs of illness or not 
following farm guidelines

• Have sanitizing stations available to staff and customers
• Request masks be worn by those able to without 

adverse health impacts
• Require masks be worn when social distancing is not 

possible, as on wagon rides to fields or in checkout lines
• Offer masks or neck gaiters for sale (with farm name or logo)

COMMUNICATIONS
• Discuss procedures with staff to keep employees safe
• Train staff on new procedures to keep customers safe
• Communicate early the proactive steps your farm 

is taking to keep customers safe through website, 
newsletter, social media, phone message, local paper, etc.

• Recommend signs at farm: wear mask inside buildings, 
limited numbers in gift shop (follow your state/county 
regulations), maintain social distancing, manage 
customer flow (one-way traffic in and out)

• Stress no visitors to farm if ill or had contact with 
someone ill with COVID-19

• Consider sign in sheet with family name and phone 
number.  Break into morning/afternoon each day

RESOURCES
• Additional information is available on CDC, State and 

Local Health Department websites
• There is no evidence that COVID-19 can be transmitted 

on plants or plant products Source: Cornell Cooperative 
Extension/New York State Integrated Pest Management

Choose & Cut farms must protect the health and safety of their employees, provide 
customers with the confidence they need so they can enjoy selecting a tree without risk 
and demonstrate to state and local officials they are conducting business responsibly. We 
highly encourage you to develop the best possible response to these recommendations:

PO Box 3609  •  Littleton, CO 80161  •  Phone 800-975-5920
www.realchristmastrees.org  •  info@realchristmastrees.org
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with a LifeStore Bank Renovation Mortgage!

Loans subject to credit approval
NMLS# 449206 www.golifestore.com1-800-723-4718

From Fixer-Upper to 
Dream Home

Offering Your Business A Helping Hand

Call Our Local Experts For A Free Insurance Evaluation: 336.246.7297

WWW.CHRISTMASTREEINSURANCE.COM

President
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NC State University Strongly Supports the 
Christmas Tree Industry in North Carolina

After working with early innovators, NC Extension 
first promoted the potential of Fraser fir Christmas trees 
to Western NC farmers in 1954. Since that time, NC 
State Extension and NC State University have continued 
to provide critical support to the North Carolina Christ-
mas tree industry. Over time that support evolved as the 
popularity of Fraser fir grew. The increased popularity of 
the premier Christmas tree species in the country has led 
to an equal need for expert help. 

One critical pillar of expert support came in the form 
of the Mountain Conifer Integrated Pest Management 
Extension Specialist. The position was initially created 
for Dr. Jill Sidebottom who was working as a technician 
for a Christmas tree IPM project at the time. She then 
served as an Extension Specialist for over 30 years, during 
which she made an indelible mark on the industry. She 
officially retired from the role in June 2021 and has left 
some big shoes to fill.

Filling Big Shoes
Dr. Sidebottom can never be replaced, but her legacy 

of support to the NC Christmas tree industry will contin-
ue on as NC State begins the process of hiring the next 
generation of Mountain Conifer IPM Extension Special-
ist. The importance of this position to the industry can-
not be overstated. Avery County Christmas tree grower 
and retired Avery County Extension Director, Waight-
still Avery said of Dr. Sidebottom’s role: 

“Jill has been really, really important to our industry. 
The industry had to bootleg specialists for years because we 

were seen as a minor crop. Jill was a real kick in the pants to 
our industry when she was hired into the role of Mountain 
Conifer IPM Extension Specialist. She was able to see things 
that we didn’t. She would identify problems and present solu-
tions before we knew they were even there. She [was] ex-
tremely dedicated. Anytime we called her with a problem, we 
got the help we needed. As time has gone on, Fraser fir has 
become recognized as the best Christmas tree on the market. 
We as growers hope to get a person just as dedicated as Dr. 
Sidebottom to continue her legacy.”

Past NC Christmas Tree Association President Rod-
ney Buchanan had this to say about Dr. Sidebottom and 
the importance of the position to the continued success 
of the industry:

“This position has a rich history that the industry has 
come to rely upon in the face of new pests and an ever chang-
ing and complicated selection of treatment materials and 
techniques. Jill has left a lasting legacy by promoting both the 
environmental and economic benefits of implementing inte-
grated pest management principles to the Fraser fir industry 
in NC. Additionally, Jill’s work helped to reduce the amounts 
of pesticides used in the industry. These examples illustrate 
just a couple of Jill’s many contributions.”

NC State College of Natural Resources 
Administration Christmas Tree Tour

Prior to her departure, and as a way to ensure that 
growers needs were heard and met, Dr. Sidebottom or-
ganized a ‘Christmas Tree Tour ‘ for NC State College 
of Natural Resources (CNR) Administrators. The tour 
took place over the course of two days (December 8th & 

Justin Whitehill
Assistant Professor, 
Christmas Tree Genetics Program Lead, 
NC State University

NC State search for the next Mountain 
Conifer IPM Extension Specialist

Managing the little things:
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9th, 2020) and included stops at the Avery County Ex-
tension Office; Christmas tree farms in Avery, Watauga, 
and Ashe Counties; and ended with a visit to the Upper 
Mountain Research Station (UMRS) in Ashe County. 
The purpose was not just to view exciting, ongoing re-
search activities being conducted on Fraser fir Christmas 
trees, but also talk to industry leaders. NC State adminis-
trators who attended the event included CNR Dean Dr. 
Myron Floyd, Associate Dean of CALS and Director of 
NC State Extension Dr. Rich Bonanno, Associate Dean 
of Extension Dr. Robert Bardon, and Department Head 
for the Dept. of Forestry and Environmental Resources 
(FER) Dr. Erin Sills. 

Other NC State University representatives involved 
with the tour included Area Christmas Tree Produc-
tion and Marketing Specialist, Jeff Owen, and Christ-
mas Tree Genetics Program Lead, Dr. Justin Whitehill. 
County and State representatives in attendance included 
Avery County Extension Director Jerry Moody, Watauga 

County Extension Director Jim Hamilton, Ashe Coun-
ty Extension Director Travis Birdsell, Ashe County IPM 
Program Assistant Brad Edwards, UMRS Director Tracy 
Taylor, and NC Department of Agriculture and Consum-
er Services (NCDA & CS) Western N.C. Agricultural 
programs and small farms Assistant Commissioner Kaleb 
Rathbone. Dr. Sidebottom gave CNR Administrators a 
living snapshot of the NC Christmas Tree industry. It was 
evident to everyone in attendance that Dr. Sidebottom’s 
former position fills a critical need for the industry. 

The search for the next Mountain Conifer  
IPM Extension Specialist

The search for the next Mountain Conifer IPM 
Extension Specialist began almost immediately follow-
ing Dr. Sidebottom’s retirement in June 2021. Associate 
Dean of Extension, Dr. Robert Bardon, stated that filling 
this position is “an integral part of our efforts to support 

Dr. Jill Sidebottom (middle right) and Jeff Owen (middle left) answer CNR administration questions at the 
UMRS – NC State University Christmas Tree Genetics program joint Fraser fir seed orchard. Audience members 

include in the group on the right Brad Edwards, Travis Birdsell and Dr. Erin Sills (right to left). Audience 
members in the left group include Tracy Taylor, Dr. Rich Bonanno, and Kaleb Rathbone (left to right).
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the Christmas tree Industry needs in North Carolina.” 
A search committee was formed by FER Department 
Head Dr. Erin Sills in early summer 2021. The commit-
tee is being chaired by Dr. Justin Whitehill, Christmas 
Tree Genetics Program Lead. The committee met several 
times throughout the summer to finalize the details of 
the position announcement (https://jobs.ncsu.edu/post-
ings/148486) and discuss the best path forward for the 
hiring process.

The position was officially announced August 18th, 
2021. Review of applications commenced on October 
15th, 2021 and will continue until the position is filled. 
Interview dates will be scheduled after suitable candi-
dates are selected. In consideration of Christmas tree 
harvest season, interviews will likely occur after the start 
of the New Year. The proposed start date is March to 
June, 2022. Inquiries about the position may be directed 
to Dr. Justin Whitehill, Department of Forestry and En-
vironmental Resources at jwhiteh2@ncsu.edu.

What can NC Christmas Tree  
Growers do to help?

The search committee is strongly committed to hav-
ing NC Christmas tree growers involved in this process. 
There will likely be some type of opportunity to meet 
candidates, watch their presentations, and provide com-
ment. If you are reading this, and you are interested in 
having your voice and input heard, please reach out to 
Dr. Whitehill at jwhiteh2@ncsu.edu to let him know you 
would like to participate in the process. Dr. Whitehill 
and the committee will be meeting in the coming weeks 
and months to finalize a schedule for the remainder of 
the process. The more grower support we have during 
this hiring process, the better. So please, if you are in-
terested feel free to reach out. You can also reach Dr. 
Whitehill by phone at 919-515-5851. We look forward to 
hearing from you!

Parting gifts. Following the December 2020 CNR Administration Christmas Tree Tour, Brad 
Edwards presented attendees with Fraser fir wreaths and kissing balls on behalf of the NC 

Christmas tree industry. Pictured from left to right: Jeff Owen, Travis Birdsell, Dr. Myron Floyd, 
Brad Edwards, Tracy Taylor, Kaleb Rathbone, Dr. Rich Bonanno, and Dr. Robert Bardon.

https://jobs.ncsu.edu/postings/148486
https://jobs.ncsu.edu/postings/148486
mailto:jwhiteh2@ncsu.edu
mailto:jwhiteh2@ncsu.edu
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#VisitNCFarms

Support  
comes from:

Your local App Administrator can help you:

• Make seasonal updates (hours, products, activities, photos).
• Promote your special events information. App users can 
 add events to their calendar within the app!
•	 Send	push	notifications	to	app	users	alerting	them	to	 
offers.	They’re	one	click	to	buying	from	your	online	shop,	 
getting	tickets	to	your	next	event	or	tapping	your	social	 
media and website to learn more. 

•	 Build	local	relationships!	The	app	serves	as	a	strong	 
business-to-business	tool	for	sourcing	local	products	and	
strengthening	community	events.

•	 Reach	out	to	other	farms,	restaurants	or	other	agriculture	
destinations	to	create	an	itinerary	including	your	farm.

GROW
YOUR
FARM!

Strengthen your listing!

USE
THE
APP

Do you have enough customers? 

Put the Visit NC Farms app  
to work so that more  
patrons will invest  
in your farm.

Find your local App Administrator:
visitncfarmstoday.com/who-is-in-it
Go to your county page for details. Or use the app   
  i   button to send them a message!

Follow us! @visitncfarms
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• Native Trees / Shrubs • Availability
• Christmas Tree Liners • Quality
• Reforestation • Service
• Containerized Plugs & Transplants • Volume Discounts

1-800-538-8733 
www.itascagreenhouse.com

Itasca
Greenhouse

PO Box 414 • 26385 Blackwater Rd.
Cohasset, MN 55721

Growing for the Future!

W W W . N C C H R I S T M A S T R E E S . C O M

7916 Unionville-Brief Road • Monroe, NC 28110
704-753-4919 • 800-735-1523

www.hhspray.com • info@hhspray.com

Each sprayer 

Custom Built 
to your specifications

Each sprayer 

 
to your specifications

Start with a heavy-duty frame and mount the parts
you need from leading manufacturers. You choose
the size and components, and build your ideal
sprayer without lifting a tool. H&H has built custom
sprayers for satisfied customers since 1982.

• Skid, 3 PT or Trailer Mount  

• 8 Gallon Clean Water Tank  

• Garden Hose Fill

• Various Tank Sizes

• Honda Engines

• UDOR Pumps

• Various Hose Lengths 
available  

• 200-300 foot x 3/8,
Manual Reel Standard

2310 NC Hwy 801 N.
Mocksville, NC 27028

800-422-3560
gramacirr@yadtel.net

www.gramacirrigation.com

Irrigation
Systems
Since 1955
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PARSONS
FARMS & SUPPLY LLC

1-888-691-3587
CALL US TOLL-FREE:

Agriculture Supplies
Christmas Trees • Cattle • Horses
High Pressure Spray Equipment

01 West State Street
West Jefferson, NC 28694

JOEY PARSONS
PH: 336-246-4359

FAX: 336-246-4949

CHRISTMAS TREE
NURSERY

LANDSCAPE

TOOLS & SUPPLIES

www.greenscapetools.com   •  info@greenscapetools.com

Hand Pruners • Replacement Parts • Shearing Knives• Gloves
Long-arm Pruners • Flagging Tape • Apparel • Backpack Sprayers 

Landscaping Tools • Labels & Printing • Digging Supplies

MOST ORDERS
SHIP SAME DAY!

Greenscape Tools, Inc.
160 Hewed Log Gap Road
Fleetwood, NC 28626
Toll-Free: 888-314-2672
Fax: 336-877-2673
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The Brad vs. Jerry
sprayer competition

Sometimes a little friendly 
competition provides the chal-
lenge needed to get a job done 
better, and it came into play with 
our cone control treatments. Over 
a decade of cone control research 
funded by the NCCTA and the 
Christmas Tree Promotion Board, 
our volunteer pesticide applicators 
battled it out for the highest, most 
consistent cone kill each year—
first with Solo backpack sprayers, 
and later with high pressure hose 
sprayers (   ). Both of our expert 
Christmas tree Extension pesticide 
applicators — Jerry Moody, Avery 
County Extension Director, and 
Brad Edwards, Three-County IPM 
Program Assistant — voiced their 
intention to “show him how to do it 
right” in so many words. All in good 
fun, of course. Jerry was the first to 
achieve 99% control using Axxe, but 
over the last two years, Brad has had 
a slight lead. Regardless of who won 
bragging rights each year, their mu-
tual efforts pointed the way to effec-
tive treatments to kill cones. 

Our spring cone control herbi-
cide treatments targeted small, ten-
der cones as they emerged from bud 
break. If you adequately cover these 
cones with the right contact herbicide, 
they die. If you miss (or partially miss) 

cones, they live and grow. A “lick and 
a promise” just wasn’t enough. Dry, 
shrunken, red-brown cones clearly 
mapped areas of the tree that received 
full coverage. Lightly injured or com-
pletely healthy cones showed where 
gaps in coverage occurred. 

To be fair, Jerry Moody’s re-
cent cone treatments included the 
worst possible spray targets — 12- 
to 20-foot-tall Frasers covered in 
hundreds of cones treated under 
less-than-ideal conditions. Moun-
taintops are very windy places in 
the spring. Good coverage becomes 

more difficult as tree size increases. 
Larger trees can have tighter clusters 
of cones. Pesticide spray has farther 
to travel to reach cones in the tops 
of big trees and hits the undersides 
of boughs first rather than upright 
cones. The steep angle of spray re-
duces an applicator’s observation of 
spray coverage with a corresponding 
reduction in accuracy. Both Brad 
and Jerry achieved their best results 
when the treated trees were less than 
nine feet tall rather than twelve feet 
or more. 

Coverage is still the key.

Jeff Owen
Area Extension Forestry Specialist, 
Christmas Trees, NC State University

Ten-Year Cone Control Conclusions: 
Coverage is Key

Figure 1.  Spraying cones with a fatty acid 
herbicidal soap from a high-pressure hose sprayer
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A decade of cone control 
research

As we wrap up cone control re-
search using Axxe and Scythe her-
bicides, the full story encompasses 
more than coverage. We evaluated 
herbicide rates, application volumes 
per tree, treatment timing, and cost. 
It has taken a full decade to confi-
dently recommend an affordable rate 
for product such as Axxe. 

When we started looking for 
ways to avoid hand-pulling cones in 
2012, we weren’t focused on using 
herbicides as pruning agents. Re-
searchers in Michigan had used plant 
growth regulators (PGR’s) to reduce 
numbers of cones by interrupting 
bud initiation. Not having cones de-
velop sounded ideal, but then every 
tree would need to be treated. If a 
majority of trees produce stress-relat-
ed cones the PGR approach could be 
feasible, but that is seldom the case 
in NC. Further, PGR’s reduced cone 
crops but did not eliminate them and 
hand-pulling was still necessary.

By targeting emerging cones in 
the spring, only the trees that pro-
duced cones needed to be treated. The 
idea was to kill cones which emerged 
from bud break first without injuring 
mature foliage or still-closed foliage 
buds. In all of our studies, we assessed 
the percentage of cones killed out of 
the total cones on a tree as well as rat-
ing any injury to the buds, branches, 
and foliage of treated trees. 

In our search for a treatment that 
would kill all emerging cones, we test-
ed more than 20 different products. 
We tried labeled Christmas tree her-
bicides, apple-thinning agents, PGR’s, 
and virtually any product we thought 
might burn tender, new cones. We 
added insecticidal oils that burned 
foliage and tobacco disbudding agents 

to the list of treatments. A promising 
product early on was Pre-Vam, an ex-
perimental citrus oil insecticidal soap. 
Another product that sometimes 
worked was Off-Shoot T, a Tobacco 
disbudding agent made from a fatty 
acid. Then we found two organic her-
bicides, Axxe and Scythe, in the same 
fatty acid / alcohol family of chemi-
cals. We have since focused on them, 
with far better results.

Initially, all products were tested 
using manual Solo backpack sprayers 
fitted with wand extensions. Fatty 
acid products, particularly Axxe, 
yielded excellent cone kill if thor-
oughly applied under optimum con-
ditions. Over several years, backpack 
sprayers were tested against back-
pack mistblowers, cannon mistblow-
ers, and high-pressure hose sprayers. 
Ultimately, the best control occurred 
using high pressure hose sprayers. 
Repeatedly, mistblower sprayers were 
disappointing failures for this type of 
application.

A focus on fatty acid / alcohol 
herbicidal soaps

Labeled rates of Axxe from 10% 
to 15% were first tested using a back-

pack sprayer in 2015 and a high-pres-
sure hose sprayer in 2016. The 
lowest labelled rate of Axxe killed 
almost as many cones as the highest 
rate. However, as we moved to test 
less-expensive, below-label rates in 
2017, we failed to maintain thorough 
coverage. That miscalculation added 
2 years to our project as we had to re-
test treatments. Results from a 2019 
study in 7- to 9-foot-tall trees using 
the same labelled rates of Axxe (10 
to 15%) are shown in Figure 2. Near-
ly equal control from the lowest rate 
was a clear indicator that even lower 
rates would be effective.

In 2020, rates as low as 4% 
Axxe and 3% Scythe were tested, 
shown in Figure 3. While results 
with 4% Axxe were quite variable, 
6% and 8% treatments did well. In 
all three 2020 studies, 8% Axxe 
killed as many cones as the full 10% 
rate at each site. The 6% Axxe rate 
performed equally well in two stud-
ies, but in the third location, only 
79% of cones were killed. At that 
mountaintop site, in very large 15 
– 18-foot-tall trees, the 6% rate was 
not as effective as higher rates. Cov-
erage could well have been a factor, 

97.1 98.1 98.8
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10% Axxe 13% Axxe 15% Axxe
Figure 2.  Percent of cones killed using labelled rates of Axxe herbicide (Cartners, 2019)
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there, under those mountaintop & 
tall tree conditions.

Scythe treatments were included 
in two of the 2020 studies. While the 
5% rate of Scythe killed nearly 100% 
of cones, more damage to buds and 
foliage was observed from Scythe 
than any Axxe treatment. This 
pattern of significantly more Fraser 
fir injury with Scythe compared to 
Axxe applied at the same time has 
been consistent over the years across 
all sprayer types. 

We looked more closely at spray 
coverage as measured by volume ap-

plied in the two 2021 cone control 
studies. Rates of 6%, 8%, and 10% 
Axxe were applied at a very thor-
ough coverage and repeated using 
a more efficient, commercial style 
of application. The results from the 
Ashe County study are shown in 
Figure 4. As in 2020, 8% and 10% 
rates of Axxe provided nearly 100% 
control. A 6% rate with full cover-
age provided 94% control. Cone 
kill increased to over 96% when we 
excluded the one partially sprayed 
tree from the data. Commercial ap-
plications killed 80 to 84% of cones. 

There was no statistically significant 
rate effect among full coverage treat-
ments, nor among the commercial 
treatments. However, full coverage 
and commercial applications were 
significantly different from each oth-
er with consistently better cone con-
trol with thorough coverage.

So, what does full coverage look 
like compared to a commercial ap-
plication? The 8- to 10-foot-tall trees 
in the Ashe County study required 
three or four spray positions, uni-
formly spaced around a tree. Com-
mercial coverage represented two or 
three spray positions and less time 
spraying per position. Wider, fuller 
trees required the extra spray posi-
tion for each application style com-
pared to thinner or more open neigh-
boring trees. A narrow, light-density 
tree might only require 2 spray posi-
tions even for full spray coverage. A 
“broken” spray pattern from the noz-
zle with moderate scatter was most 
effective. A less effective, narrower 
stream was needed to reach cones on 
taller trees.

We collected residual tank mix 
after each treatment to estimate the 
amount of material applied across 
ten trees per treatment. Results are 
shown in Figure 5. Ounces applied 
per tree for full coverage were almost 
three times that applied using com-
mercial coverage techniques. Brad 
had a tendency to apply more spray 
volume for lower rates which may 
have boosted coverage. The high vol-
ume, full coverage treatments killed 
the most cones, but it is noteworthy 
that the much lower volumes of the 
commercial applications still killed 
better than 80% of cones.

This suggests that an experi-
enced pesticide applicator should 
use a spray mix volume somewhere 
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Figure 3.  Percent of cones killed using below-label rates of Axxe and Scythe herbicides 
across 3 study locations in 2020

Figure 4.  Percent of cones killed using low rates of Axxe applied at full coverage and 
commercial applications (Sexton’s 2021)
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between our full and commercial 
volumes. Half a gallon (64 oz.) per 
eight-foot tree might serve as a re-
alistic target. Not every tree is wide, 
heavy-density, or loaded with cones. 
If an applicator understands the 
principles associated with full cov-
erage and can translate that to the 
number of spray positions needed per 
tree, treatment can be optimized. A 
good applicator can adjust time per 
tree as needed and keep on moving. 

We have identified safe rates of 
Axxe to kill cones without injuring 
trees, but timing is crucial. Treat too 
late and severe tree injury will occur. 
Treat too early and not all cones are 
completely emerged, diminishing 
control. Treatment timing was clear-
ly demonstrated in a 2019 study in 

large, abandoned trees. Treatments 
were made on April 24, May 1, and 
May 8, 2019. The best cone kill oc-
curred on April 24 on young, fully 
emerged cones but was still very good 
a week later on May 1. Cone control 
was poor by May 8 when cones had 
matured to larger diameters, thicker 
scales, and more woody composition. 

As cone kill declined over the 
three-week interval, tree injury in-
creased. Combined tree injury (bud 
abortion, shoot stunting, and/or 
foliage burn) is shown in Figure 6. 
Almost no injury was observed on 
April 24 or May 1. Extensive injury 
to new growth was observed after 
May 8 treatments. Emerged shoots, 
buds showing any green, and even 
buds in the white-bud-scale stage 

were injured. As buds swelled, the 
waxy coating on expanding bud 
scales no longer protected tender 
shoots inside. If growers use Axxe 
to prune emerging cones, they must 
be able to recognize threshold stages 
of bud break to know when to stop 
treatment.

A cost-effective treatment 
recommendation

The goal of this research was 
to find a treatment that is less ex-
pensive than hand-pulling cones. 
A cost comparison of Axxe and 
Scythe applications to hand-pulling 
cones is presented in Figure 7. I esti-
mated that hand-pulling cones from 
an average 7–8-foot tree might cost 
$1.25 (5 minutes per tree, 12 trees 
per hour, $15 per hour total labor). 
The cost of any cone treatment 
per acre will go up with the num-
ber of trees with cones in a field. 
Hand-pulling cones is expensive, 
but at $56 per gallon, so is Axxe. 
It wasn’t until the rate dropped to 
6% Axxe that spraying was less ex-
pensive than hand-pulling cones. If 
you keep good records on time spent 
pulling cones, you might find a dif-
ferent break point on cost.

Finally, we have a cost-effective 
treatment that we can recommend. 
Where an applicator can expect to 
achieve thorough coverage, use a 
rate of 6% Axxe. Where complete 
coverage is less likely or when ideal 
spray conditions are absent, a stron-
ger 8% or 10% rate will provide a 
higher percentage of cone kill. Rate 
adjustments might need to occur 
in trees over 12 feet and for mildly 
windy conditions. All pesticide ap-
plication should be abandoned on 
the days when moderate to high 
winds hamper directed spray.
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Figure 5.  Ounces of spray mix applied to ten trees for each rate and application 
technique (Sexton’s, 2021)
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Practice adoption, climate 
change, and final thoughts

Providing a recommendation 
to control cones with Axxe doesn’t 
mean it will be adopted. I have already 
heard reasons why growers won’t fol-
low through: “The window to treat 
cones competes with Balsam Twig 
Aphid (BTA) treatment.” “I don’t 
care if hand-pulling cones is more 
expensive, I need to keep my crew 
busy in late May and June.” Or sim-
ply, “My customers don’t care if trees 
have cones, I don’t pull them anyway.” 
Also, many growers don’t have wide-
spread problems with cones or don’t 
grow out their trees to the older ages 
that make them more prone to cone 
production in North Carolina.

I would argue that many cus-
tomers do care about “trash” [from 
cones] in their trees, that workers 
could be better employed in more 
worthy practices if released from the 
need to pull cones, that BTA treat-
ments should be made before cones 
emerge, and that cones are hormonal 
sinks that reduce bud set and foliage 
density in the tops of trees whether 
you sell or keep them. I could even 
add that dead cones won’t feed or 
harbor aphids.

While stress-related cones on 
go-to-market and younger trees are 
not as much of an issue in NC as in 
other States, the problem could be-
come more prevalent. The Southern 
Appalachians are a region in North 
America most protected by extensive 
forests and least impacted by climate 
change. That is likely to change. 
Already, there are high incidences 
of stress-related cones occurring on 
young Fraser firs grown in nearby 
states with hotter, dryer summers. 
That knowledge should give NC 
Christmas tree growers pause. Alter-

natives to hand-pulling cones may 
become essential in the future. 

I started this article with Brad 
and Jerry’s friendly competition as 
way to emphasize the importance of 
spray coverage to cone control, but 
what we observed has broader im-
plications. Spray coverage is critical 
to all pesticide applications made to 
Christmas trees. Spray coverage in 
other pesticide treatments is not as 
easy to assess when dead and living 
cones are not available to reveal it. 
Gaps we can easily see with cone 
treatments likely occur across all 
pesticide applications to Christmas 
trees. As a farm manager, how will 
you encourage better application 
with more uniform spray coverage?

As we wind this project down, 
thanks are in order. Aside from teas-
ing them about their competitive 
spirits, Brad and Jerry deserve sin-
cere thanks for applying the majority 
of treatments over the years. With 
Travis Birdsell’s help as well, I could 
always count on a site to work at in 
Avery, Alleghany, and Ashe Coun-
ties every year. Jim Hamilton and 
Paige Paterson helped locate and 
conduct studies in Watauga when-

ever asked. Christy Bredenkamp and 
Jeff Vance helped in Jackson and 
Mitchell Counties respectively. My 
Extension agents have been my brain 
trusts - by initiating ideas and chal-
lenging mine. 

We injured several trees, but 
never killed a single one! Growers 
took risks hosting our cone studies, 
especially during recent shortages of 
trees. Once they agreed to cooperate, 
their “open door” was hard to close! 
We often returned to farms for years 
at a stretch. Special thanks go to the 
Sextons, Severts, Wishons, Dale Cor-
nett, Ronnie Beam and the Cartners, 
and Wiley Gimlin to name our most 
frequent hosts. None of this research 
would have occurred without the fi-
nancial support of both the Christ-
mas Tree Promotion Board and the 
NC Christmas Tree Association.

Figure 7.  Cost comparison of spraying Axxe and Scythe to hand-pulling cones
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Fraser Fir Plugs
For Sale:
11” – 15”  P2
$1.50 each

Discount available
for volume buying

For more information, please call:
336-384-9603 (Office)

954-464-6618 (John’s Cell)
North Carolina Christmas Tree Association

www.NCchristmastrees.com

Visit Our Website To Link To Us:

FOLLOW US
ON OUR 
SOCIAL
NETWORKS

NCCTA 2022
Winter Meeting

Meeting details will be available
on the NCCTA website

February 24 & 25
NEW LOCATION:

Boone United Methodist Church

SAVE THE DATE:

W W W . N C C H R I S T M A S T R E E S . C O M
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Cost Containment - Workers Compensation 

So, let’s go through an example together on calculating Manual Premium 
(Before these other modification and adjustments take place)

Nathaniel Johnson, CLCS | Business Risk Consultant | njohnson@graniteinsurance.com | 828-212-4553

“I can do that?” is the question I get when I tell people they can control Workers Compensation cost. 
Insurance is not an easy thing to navigate and can be extremely confusing especially when you only 
deal with the process once a year. That’s why people like us exist in the world! Most Christmas Tree 
growers have a basic understanding of their insurance program, and most insurance carriers have a 
basic or no level of understanding of what goes on in the tree field. Insurance agents are here to bridge 
the gap so both sides of the equation are on the same page. 

By: Nathaniel Johnson, Business Risk Consultant at Granite Insurance Agency

What is workers compensation?

• Workers’ comp is a statutory requirement governed by your state. Laws vary from state to state but
  most require you to have coverage in place.

• An oil rig operator has a higher chance of injury than a flower shop employee, right? Because of 
  this we need a way to separate different businesses and employees which is where things called 
  “class codes” come into play.

• Workers’ compensation is based on a rate assigned to that class code which is then multiplied by
  payroll through a simple formula. Rates fluctuate depending on the insurance company you are with, 
  what states you operate out of, and how likely you are to having an employee injury.

• Since the equation uses payroll to determine premium, the more payroll you have the more 
  premium you will pay, and vice versa. At the end of the year, you get audited to make sure your 
  payroll estimates at the beginning of the year were correct. If you estimated higher payroll than what
  you actually paid, you receive money back. If you estimated lower, you would owe additional premium. 

• Workers’ compensation protects you as an employer as much as it protects your employees. 
  It is designed to be an exclusive remedy for employees’ injuries on the job. In most states, it gives
  employers immunity from lawsuits in exchange for coverage of an employee’s medical cost, missing
  income, and other medical expenses. 

Keep in mind payroll and class codes are not the only determining factors when it comes to premium. 
It’s a complicated formula with many other modifications, credits, and adjustments.

To keep it simple let’s, say that all of your employees are in the 0106-class code for Christmas Tree 
Harvesting and you are paying $500,000 in payroll each year. Your insurance company may have 
assigned a $10 rate to the 0106 class-code. This $10 value is expressed as “$10 per $100 of payroll” 
so we need to divide $500,000 by 100 to get $5,000. We then multiple that value by $10 and arrive at 
a manual premium of $50,000. This is where the other modifications come into play to get your “total 
premium due”.

Cost Containment
Workers Compensation

Nathaniel Johnson, CLCS | Business Risk Consultant | njohnson@graniteinsurance.com | 828-212-4553
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Cost Containment - Workers Compensation 

Nathaniel Johnson, CLCS | Business Risk Consultant | njohnson@graniteinsurance.com | 828-212-4553

So how do you control this cost? It all comes down to something 
called an “experience modification”

Let’s get into a real-world example of a company’s experience modification before they became a client 
of Granite Insurance. This calculation shows that over the course of 3 years, because they didn’t keep 
their claims to Medical Only, the total premium increase  for their claims was an additional $64,585:

$22,265 $22,265 + 0.2882 $41,501

Claim Amount Claim Reflected As Impact on Mod Premium Cost Increase
(Over 3 years)

$7,934 $7,934 + 0.1344 $19,354

$1,527 $1,527 + 0.0259 $3,730

$31,726 $31,726 + 0.45 $64,585

____________ ____________ ____________ ____________

Now let’s look at what it would look like if this client had kept their claims to Medical Only instead of 
Indemnity. If they would have done so, they would have only experienced a $19,354 increase and 
saved $45,231 ($64,585-$19,354).

$22,265 $6,679.50 + 0.0864 $12,442

Claim Amount Claim Reflected As Impact on Mod Premium Cost Increase
(Over 3 years)

$7,934 $2,380.20 + 0.0403 $5,803

$1,527 $458.10 + 0.0077 $1,109

$31,726 $9,517.80 + 0.13 $19,354

____________ ____________ ____________ ____________

Cost Containment
Workers Compensation

Nathaniel Johnson, CLCS | Business Risk Consultant | njohnson@graniteinsurance.com | 828-212-4553
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Nathaniel Johnson, CLCS | Business Risk Consultant | njohnson@graniteinsurance.com | 828-212-4553

Cost Containment - Workers Compensation 

This experience modification is designed to gauge both your past cost of claims and your projected 
chance that you will have an employee injury. This modification uses the prior 3 full years of loss 
history/claims , excluding the immediate prior year, to come up with your experience mod. Since you 
must have 3 full years of coverage to calculate the modification you have to be in business for 3 full 
years before you will receive an experience mod. Some states also require that there be a minimum 
premium before you will receive one as well. In NC you must pay a minimum of $5,000 a year to 
receive an experience mod on top of the 3 full years of coverage.

So, if we are talking in terms of 2021, the experience mod will be based off claims in 2019, 2018, & 
2017  and if you pay $5,000 or more in work comp premium per year, you will develop an experience 
mod.  

The Two Claims Categories

There are several claim categories that injuries are placed in once a claim is filed. The two major 
categories are Medical Payments and Indemnity Payments. Medical payments are just that, the 
cost to go to the hospital, surgeries, and any other ancillary cost associated with addressing an injury. 
Indemnity payments is the money your workers compensation carrier pays to make sure your employee 
still receives an income while they can’t work . It will also pay any temporary or permanent disability 
payments to the injured employee.  

The big surprise here is if claims are kept to being medical only, meaning no time and wages are paid 
out, that claim gets a 70% discount! 

Now this is where we learn how the experience mod calculation comes into play.
• A  company just starting out will have an average experience mod which is represented as “1.0”

• A company that is better than average, meaning they have had little to no claims while also taking
  advantage of the 70% medical only discount is below 1.0, such as “.80”.

• A company that is above average would represent a number that is something like “1.2”. 
  This company would have some work to do.

Now to calculate the premium due we take the manual premium that we discussed earlier and 
multiply it by your experience mod.

• If your Experience Mod is .8 and your Manual Premium is $100,000
◦ $100,000 x .8 = $80,000

• If your Experience Mod is 1.2 and your Manual Premium is $100,000
◦ $100,000 x 1.2 = $120,000

That makes a huge difference in savings on your workers compensation, doesn’t it!?!?! 

Cost Containment
Workers Compensation

Nathaniel Johnson, CLCS | Business Risk Consultant | njohnson@graniteinsurance.com | 828-212-4553
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Nathaniel Johnson, CLCS | Business Risk Consultant | njohnson@graniteinsurance.com | 828-212-4553

I know this is a lot to take in so let’s bring all of this full circle.
• If we can control cost over a 3-year term by keeping claims to Medical Only and not Indemnity, we
  must get the employees back to work so we can pay them out of our own pockets! This is where a 
  return-to-work program comes into play.

• Getting them back to work quickly will keep the claim as medical only. In NC, you have seven  days 
  to get an injured employee back on the job before indemnity payments kick in.

• Medical only claims have a 70% discount.

• Your premium due at the beginning of the year is derived by multiplying your manual premium by 
  your experience mod. 

Return to work, the golden key

To get a return-to-work program in place, and keep those claims to medical only, you should have 
a doctors note ready to go that indicates your objectives of getting them back to work and pointed 
questions that will help accomplish that goal. Let’s say you have an employee that is in the field and 
cuts his arm while he is sheering and needs stitches. This injured employee might not be able to carry 
Christmas trees, but they can help file papers, answer the phone, or perform some light cleaning. The 
point is to keep them working so they are not sitting at home, watching TV, and collecting a check from 
the insurance carrier which you will end up paying for over the course of 3 years. Paying the injured 
employee to do office work will be much cheaper than your increase in premium since the claim was 
not kept to medical only.

If you need any help, have additional questions, or would like a doctors note template, please contact 
us and we’ll be happy to assist.

Nathaniel Johnson is a Business Risk Consultant at Granite Insurance.  He is a graduate 
of Appalachian State University. Growing up Nathaniel worked for his family’s construction 
company and also helped family friends in the Christmas tree industry. Because of his prior 
experience working as a laborer, he understands the day-to-day problems Christmas Tree 
growers face and hopes to use his knowledge in insurance to reduce some of those burdens. 
An overall appreciation for the work these industries produce has developed his passion in 
serving these types of business owners. When not working, Nathaniel can be found spending 
time with his fiancé Olivia, fishing the various rivers and creeks in the mountains of North 
Carolina, hanging out with friends and family, or participating in any outdoor activity. 

About the Author

Cost Containment - Workers Compensation 
Cost Containment
Workers Compensation

Nathaniel Johnson, CLCS | Business Risk Consultant | njohnson@graniteinsurance.com | 828-212-4553
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ConShape™ is a new PGR tool to control the leader growth of Christmas trees as a substitution for 
mechanical pruning, causing central leaders to cease growth a few days after application while 
retaining the full number of buds on the leader, resulting in a denser and more attractive branching.

MycoApply® Injector Ecto is a new concentrated ectomycorrhizal inoculant that forms a symbiotic 
relationship with tree seedlings and naturally sources and provides nutrients and water to the trees.  

(866) 476-7800
mycorrhizae.com

inquiries@mycorrhizae.com

For More Information about either of these new tools for 
Christmas Tree production, please visit our website at:

https://mycorrhizae.com/christmastreefarms/ 

MycoApply® Injector Ecto
Now

Available!

NEW TECHNOLOGY
ConShape SL 

TM

   SOLUTION

ProCone® is a plant growth regulator formulation containing gibberellins GA4 + 7 that is utilized to 
promote pollen and seed cone (strobilus) production.  



34 Fall/Winter 2021 • Limbs & Needles

As a part of CTPB’s 2021 campaign, the CTPB has 
secured a contract with Taylor Calmus, aka: Dude Dad; 
a top social media influencer. Dude Dad is known for 
his funny and irreverent take on parenting and every-
day family life. His videos are viewed hundreds of thou-
sands of times — some exceed a million views! His so-
cial media following is massive — with more than 3.5 
million followers on Facebook, 800,000 plus on TikTok 
and more than 400,000 YouTube subscribers. Not to 
mention his television show “Super Dad” that is cur-
rently streaming on Discovery+ and will make its ca-
ble debut on the Magnolia Network in January.

Best of all, he is a real Christmas tree fan, so agree-
ing to work with the CTPB was an easy “yes” for Tay-
lor. In addition to providing what promises to be an 
entertaining look at real Christmas trees on his social 
channels, Taylor will be serving as a spokesperson in 
our annual satellite media tour. He will join an indus-
try representative and participate in up to 30 live inter-
views with local media outlets across the US. 

And in case you need even more Christmas spirit, 
The Holderness Family is also on board! Penn and Kim 
Holderness are practically royalty in the family-humor in-
fluencer realm. They will be creating a video specifically 
for the It’s Christmas. Keep it Real campaign and sharing 
it on their YouTube, Facebook and Instagram channels.

In 2013, Penn and Kim hit publish on “XMAS 
Jammies” — a seemingly innocent video Christmas 
Card intended for their immediate family. Overnight, 
their video went viral on YouTube and they’ve been 
making goofy videos with their family ever since. Sev-
en years later, their videos have resulted in over a bil-
lion views and 4.5 million followers across social me-
dia. Their family also continues to be one of the most 
sought-after content creators for family brands.

Dude Dad and The Holderness Family
to Spread the Real Christmas Tree Message

Not familiar with Dude Dad  
and The Holderness Family?

Check them out here:
HOLDERNESS FAMILY

https://www.youtube.com/c/theholdernessfamily/featured

DUDE DAD
https://www.youtube.com/c/DudeDad

PROMOTION

https://www.youtube.com/c/theholdernessfamily/featured
https://www.youtube.com/c/DudeDad
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Launch 
of Online 
Research 
Library

Report to the Industry

The Christmas Tree Pro-
motion Board is happy to an-
nounce the launch of our Re-
search Library on the CTPB 
website, christmastreepro-
motionboard.org. Producers 
can view the data and results 
of completed Christmas tree 
research projects funded by 
the CTPB, by clicking on the library tab, on the home 
page of the CTPB website. This library contains only 
completed project reports. With the short period of time 
that the CTPB has been funding research there are cur-
rently a limited number of reports, but this should ex-
pand quickly as previously funded projects are completed. 

The Research Library is designed to be easily search-
able, by growing region, subject matter, investigator and 
institution, tree species, and year funded and published. 
Each research project is also visible on the Research Li-
brary webpage as a “tile”. The tile exhibits the project ti-
tle, investigator name and a picture representing the proj-
ect. By clicking on the tile, the viewer can read a short 
summary of the project. To examine the methodology, 
full data set, and results of the research, click on the link 
to download the Final Report. There are also clickable 
links on each tile to reach Extension, or other open ac-
cess publications resulting from this research.

“It is very gratifying to see the Research Library 
come to fruition”, commented Research Chairman, Mark 
Schmidlin. “This is a great tool for the industry.”

Our vision for the CTPB Research Library is to not 
only provide an easily accessed avenue to learn about re-
search projects funded by the CTPB, but to also become 
a central location for links to Christmas tree research on 
a broader scale. A resource for growers to quickly and 
easily find scientifically based information to produce 
Christmas trees. 

The Christmas Tree Promotion Board (CTPB) is 
the national research and promotion program whose 
mission is to share the benefits of fresh Christmas trees 
with consumers through promotion, public relations, and 
education, while engaging in research to better serve our 
customers and growers.

Figure 1.  A Screenshot of the CTPB Research Library.
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• 15th largest workers’ compensation company in North Carolina
• Over 25 years of experience in the industry
• Proud to be firmly planted in the state where our business began
• Excited to now extend coverage into Virginia and Georgia
• Since 1992, provide quality coverage at a competitive rate with excellent

customer service
• All of our agents, insureds and injured workers deserve the best customer

service possible, and we strive to provide that in each interaction

THE FIRST BENEFITis Customer Service

First Benefits is proud to be a preferred provider 
of workers’ compensation insurance to the members of the 

North Carolina Christmas Tree Association.

And, when you choose First Benefits as your workers’ comp 
insurance provider, it directly supports NCCTA.

We look forward to the opportunity to provide you with a competitive 
price, excellent coverage, and personalized customer service.

Do you have operations outside of North Carolina? 
First Benefits now covers 

Virginia and Georgia.

PO Box 1951, Raleigh, NC 27602  |  888.393.2667  |  info@firstbenefits.org   |  firstbenefits.org
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Tractors are common to all farm operations. They 
also are the major cause of death in agriculture today. 
Tractors are linked to more than half of farm-related 
deaths, both nationally and in Iowa. The National Safe-
ty Council estimates more than 100 people were killed 
in 2004 while operating a tractor. About half those 
deaths were the result of a tractor rollover.

The high death rate associated with tractor roll-
overs is not a new problem. Since 1970, tractor rollover 
has been the leading cause of farm operator deaths, 
according to the National Safety Council. 

Statistics from tractor rollover injuries show that 
about five people are killed per year for every 100,000 
tractors in operation. The cumulative death toll from 
tractor rollovers since the development of the tractor 
is staggering.

What is ROPS? 
ROPS, or rollover protective structure, is a cab or 

frame that provides a safe environment for the tractor 
operator in the event of a rollover. Also called anti-roll 
bars or ROPS cabs, all are designed to prevent death 
and minimize injury. 

However, the first ROPS device was not marketed 
on new tractors until 1965. Many old tractors used to-
day do not have ROPS. 

The ROPS frame must pass a series of static or dy-
namic crush tests. These tests examine the ability of 
the ROPS to withstand various loads to see if the pro-
tective zone around the operator station remains in-
tact in an overturn. The tests are extensive and destroy 
the rollover protective structure. 

A homemade bar attached to the tractor axle, or 
simple sunshades, cannot protect the operator if the 
tractor overturns. Farm operators should not add 
their own rollover protection devices to tractors 
manufactured without ROPS. Without proper de-

sign and testing, homemade devices offer a false 
sense of security that can be more dangerous than 
operating a tractor without ROPS. The Society of Au-
tomotive Engineers and the American Society of Ag-
ricultural Engineers have standards on the design of 
rollover protective structures. 

Use seat belts with ROPS 
ROPS affords some safety during tractor overturns, 

but operators need more protection. All operators of 
tractors equipped with ROPS must wear seat belts. 
Without a seat belt, the operator will not be confined 
to the protective zone created by the ROPS. 

During an overturn, the operator of a tractor with 
ROPS could be thrown from the protected area and 
crushed by the tractor, or even the rollover protective 
structure itself, if the operator is not wearing a seat belt. 

Never use seat belts on a tractor without ROPS. In 
this case, the operator has no chance of survival be-
cause the seat belt will keep the operator in the seat as 
the tractor rolls over and crushes the operator. It is not 
certain whether the operator would be thrown clear 
from the tractor if seat belts were not worn, but that 
remains the operator’s only chance of survival. 

Reduce your rollover risks 
There are several ways to reduce the possibility of 

tractor rollovers. However, these safety practices are 
not a substitute for ROPS. Follow these tips, and use 
seat belts on tractors equipped with ROPS, to keep op-
erators safe. 

•	 Avoid sharp turns and reduce speed when 
turning. A tractor has a high center of gravity and 
can tip. Compare the shape of a tractor and a race 
car—race cars can turn at high speeds because 
they are low to the road; a tractor cannot turn 

The Importance of  
Tractor Roll Over 
Protection Systems (ROPS) 



38 Fall/Winter 2021 • Limbs & Needles

quickly without overturning because it sits high 
above the road. 

•	 Avoid driving on steep embankments, near 
ditches, and around holes. These areas are 
prone to rollovers. The ground can give way, 
the tractor will lose support and roll over. When 
conditions require operation on steep slopes, al-
ways head down slopes and travel backwards up 
slopes. This will place the tractor in a more stable 
position and reduce rollover risks. 

•	 Hitch only to a drawbar. Many injuries occur 
when loads are hitched to the axle housing or 
other parts of the tractor. If you have a three-
point hitch on your tractor, use it only with im-
plements designed for a three-point hitch. If you 
attach implements to something higher than a 
drawbar, you can cause the tractor to roll over.

New equipment with ROPS 
In 1985, tractor manufacturers adopted a volun-

tary standard to sell all tractors with ROPS in place. All 
new tractors are equipped at the factory with ROPS. 
The ROPS may be part of the cab structure and may 
not be visible, but the protection will be there.

Tractors made more than 40 years ago without 
advances in safety technology are operational today. 
It is estimated that less than one-third of the 4.4 mil-
lion tractors used for agricultural purposes have ROPS. 
Older tractors often are used in situations typically as-
sociated with tractor rollover injuries, such as mowing 
the road ditch area, using a front- end loader, and haul-
ing fallen trees. 

Retrofit older tractors 
Older tractors can be retrofitted with rollover pro-

tective structures. Check with your local dealer or Ex-
tension office. Extension staff have access to a book 
compiled by the National Farm Medicine Center in 
Wisconsin that lists manufacturers, models, and ap-
proximate costs of obtaining retrofit ROPS for tractors. 
Retrofitting can pose a difficult decision because its 
cost for an older tractor can exceed the machine’s ac-
tual value. However, the true cost is in the lives that 
could be saved.

First Benefits Insurance Mutual’s Loss Control Department is al-
ways ready to assist our policyholders with their safety efforts. 
For further information or assistance, contact us at losscon-
trol@firstbenefits.org. 

For over 25 years, First Benefits has delivered the customer 
service, professional underwriting, competitive pricing, and 
efficient claims management needed to help injured workers 
return to work as quickly as possible. Today, we insure 2,400+ 
businesses and we’re growing. In addition to North Carolina, 
First Benefits now provides workers’ comp coverage in Ken-
tucky, South Carolina, Virginia, and Georgia, yet we still deliver 
a personal touch to every policyholder, injured worker, and in-
surance agent we serve. That’s why more and more businesses 
choose First Benefits first.

To learn more about how First Benefits can benefit 
you, call us at 888.393.2667. 

To promote the traditions and memories of celebrating 
Christmas with a Real Tree.

To protect and grow your business. NCCTA works to stop 
legislation and regulations that are negative to you and 
others growing, wholesaling and retailing Real Christmas 
Trees and to support beneficial legislation and regulations.

To be part of a community of Christmas Tree professionals 
and share the knowledge and experiences of thousands 
who share your concerns, questions and needs.

WHY
Should I Become
a Member of the

North Carolina Christmas 
Tree Association?

mailto:losscontrol@firstbenefits.org
mailto:losscontrol@firstbenefits.org
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Your Complete Source For Christmas
Tree And Wreath Supplies

Visit our website or call for a catalog to see our full line of
tree planting, farming equipment and supplies.

www.kelcomaine.com
800-343-4057
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EMERALD PREMIUM 
FRASER FIR

LEGACY

Carolina 
Farm Credit

Frosty’s 
Choose  
& Cut 

Shatley 
Farms

Thank You
to our generous sponsors!

Carolina  
Fraser Fir 
Company

LifeStore 

NC Grower’s 
Association 

NCDA&CS 
Marketing 

Nutrien Ag 
Solutions

Sunbelt 
Rentals

Barr 
Evergreens

Cartner 
Christmas 

Trees

Sexton 
Farms

Wolf Creek 
Tree Farm

Advisor HR 
Insurance Services

Appalachian 
Farms

Ashe County 
Chamber of 
Commerce

Cartner 
Christmas Trees

Fraser Knoll

Happy Holiday 
Christmas Trees

Hart-T-Tree Farms

Kirk Company

Mile High  
Tree Farm

NC Farm Bureau 
Federation

River Ridge  
Tree Farms

Scott’s 
Landscaping, 

Nursery, and Farm 

Stone Mountain 
Farms

Sturgill  
Tree Farms

Weyerhaeuser

Windy Gap  
Tree Farm

DIAMOND

August 6-7, 2021, the NCCTA held its annual 
Summer Meeting. This meeting was extra special, as we hosted 
the National Christmas Tree Association Tree & Wreath Contests and invited 
Christmas tree growers and friends from across the nation. Attendees 
enjoyed speakers, vendors, networking sessions, and the NCCTA & 
NCTA tree & wreath contests at Shatley Farms. Guests were treated to an 
extraordinary social event at Frosty’s Choose and Cut that will be talked 
about for a very long time. Attendees also had their choice of three farm 
tours that each highlighted various North Carolina Christmas tree farms.

40 Fall/Winter 2021 • Limbs & Needles



2021 NCCTA Summer Meeting Sponsors

Ashe County 
Christmas Tree 

Association 

Christmas Tree 
Council  

of Nova Scotia

Greenscape  
Tools 

H&H Farm 
Machine Co.

Kelco Industries 

Realty One  
Group Results

Southern 
Agricultural 
Insecticides 

Southern  
Forestry  
Products

Vans Pines  
Nursery 

GOLD

Appalachian 
Christmas 

Mountain Farms

Ashe County 
Cooperative 
Extension

Cardinal  
Tree Farms

Cline Church 
Nursery

Miller  
Insurance Agency

Mistletoe Meadows 

Parsons  
Farms & Supply

Peak Farms 

Skyline  
National Bank

Weaver Tree Farms

Yates  
Christmas Trees

SILVER

Alleghany  
Farm Bureau 

C&G Nursery

C&J  
Christmas Trees

Cherokee 
Manufacturing

Cornett  
Carolina Trees

Cornett-Deal 
Christmas  
Tree Farm 

Dayton  
Bag & Burlap

McCurdy’s  
Tree Farm

Steve Leath & Sons

The Old Store at 
Grassy Creek

BRONZE

Ashe High Country 
Realty

Blue Ridge Energy 

Carquest of 
Jefferson

First Benefits 
Insurance Mutual

Gra-Mac 
Distributing Co.

Mr. Jingles 
Christmas Trees

FRIEND OF 
NCCTA

Another special highlight of the 
meeting was Legacy Lane, which consisted 

of four special sponsorships recognizing industry growers, 
past and present, who have left an industry legacy or 
will pass one on. Be sure to read about those honored by their families on pages 42 through 
45. These generous sponsorship contributions will help to promote North Carolina Fraser fir as 
well as preserve the family legacies that have supported and contributed so much to the North 
Carolina Christmas Tree Industry.
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We are so happy to have the opportunity 
to recognize Wilson Barr, and his involvement 
and contributions to the Christmas tree indus-
try. While still in high school he began shearing 
a ‘patch’ of white pine trees that the local North 
Carolina extension agent suggested might be good 
for selling as Christmas trees, which was a very 
novel idea at the time. That little patch was so suc-
cessful that he decided he would plant a few more, 
and a few more, and a few more…and now 61 years 
later, he is still working this Christmas tree idea!

During the years in between, he and Linda 
raised two wonderful sons and three beautiful 
grandchildren. They would take family vaca-
tions to the National Christmas Tree Association 
meetings where he would meet new people, learn 
new things and hone his tree growing & market-
ing skills. He opened a retail tree lot in Wilm-
ington, NC in 1978 that is still operating today. 
Through this venture he has touched countless 
families who come back year after year looking 
for Mr. Wilson and their family Christmas tree. 

He grew up in a family business that was 
very civic minded and understood that things 
are better when we all work together with a com-
mon goal. He has been involved with the Ashe 
County Christmas Tree Association, North Car-
olina Christmas Tree Association and is current-
ly North Carolina’s Director for the National 
Christmas Tree Association.

BARRLegacy
Wilson Barr

Barr Evergreens
of North Carolina, LLC
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Most everyone in the Christmas 
tree industry have at some point 
heard of Tommy and Joan Beutell. 
They own and operate Wolf Creek 
Tree Farm in Tuckasegee, North 
Carolina, and have been in the busi-
ness of growing trees since the late 
40s. Tommy is from the Atlanta 
area of Georgia and Joan was born 
and raised near Roan Mountain, 
NC. Roan Mountain is the location 
of one of the famous native Fraser 
Fir stands in NC. It is also the area 
where Tommy and Joan first met. 
They married in 1957 and continued 
experimenting with planting Fraser 
Fir for Christmas trees. This new 
industry started to eventually take 
hold in the northern mountainous 
areas of NC thanks to a few bold op-
portunists that had a vision of grow-
ing Christmas trees as a row crop.

Tommy and Joan operate two 
farms that make up Wolf Creek Tree 
Farm. The larger farm is located in 
Tuckasegee. This is the farm where 
Tommy and Joan have lived since 
the mid-50s and where they began 
their life long journey of growing 
Christmas Trees and raising a family. 
The other location is in Bakersville, 
North Carolina, where one third of 

the production is located.
Two children were brought into 

the family and both followed suit 
and stayed on the family farm. The 
older child, Thomas, passed away in 
2009 and presently, Renee’ plays an 
active role in the business. Several 
grandchildren have also become in-
volved with the family farm and are 
interested in continuing the farming 
legacy as well.

Tommy and Joan have long sup-
ported the North Carolina Christ-
mas Tree Association (NCCTA) 
and the National Christmas Tree 
Association (NCTA). Tommy served 
as president of NCCTA in the early 
60s and served on the board of di-
rectors for NCCTA on and off for 30 

years. He has always been a straight 
shooter and people in the industry 
have respected him for that. Joan 
used to operate the seedling produc-
tion at Wolf Creek and for years her 
plants were prized and sought after 
in the industry. Joan and her crew 
grew some of the best plants avail-
able in NC. 

Today Tommy and Joan are 
slowing down some on the farm but 
Tommy still continues to make at 
least weekly visits to the fields and 
crew to oversee operations. As he 
often says, “There is something ex-
tremely satisfying in seeing a crop 
grow.” Joan is enjoying her garden-
ing, playing in her greenhouse, and 
spoiling her great grandchildren.

BEUTELLLegacy
Thomas and Joan Beutell

Wolf Creek Tree Farm 
& Nursery, Inc.
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Sam and Margaret Cartner were dedicated to con-
tributing to their church, family and community, partic-
ularly small family farmers.

Raised on a farm in Davie County, North Carolina, 
Sam developed a true love for the land that continued 
his whole life. After serving in WW II, his interest and 
education in agriculture led him to a career as an agricul-
tural extension agent. It was fortuitous in several ways, 
as in doing so, he met his life partner, Margaret, a Home 
Demonstration teacher.

In 1952 Sam and Margaret moved to Avery Coun-
ty, NC where he served as extension agent for 21 years. 
During that time, he served as the president of the N.C. 
Association of Agricultural Extension Agents. 

In 1955, Sam was one of the leaders to establish the 
North Carolina Christmas Tree Growers Cooperative 
Inc. now known as the North Carolina Christmas Tree 
Association (NCCTA). That same year he and several 
partners established one of the first Christmas tree plan-
tations in Western North Carolina.

Sam was a crusader for the entire “Real Tree“ indus-
try, recognizing that the Fraser fir could provide small 
family farmers with a productive and profitable cash crop. 
He served as the first chairman of the NCCTA Fraser Fir 
Promotional committee.

Sam and Margaret started Cartner Christmas Tree 
Farm in the 1950s converting from cattle to trees. The 
farm currently consists of more than 500 acres offering 
wholesale and choose and cut trees. While both Sam and 
Margaret shied away from the limelight preferring to fo-
cus on collaborative efforts and work behind the scenes, 
their achievements have not been overlooked.

Sam and Margaret were chosen as the Avery Coun-
ty Farm Family of the year in 1999. In 2002, Sam was 
inducted into the Western North Carolina Agricultural 
Hall of Fame. They were awarded the NCCTA’s Out-
standing Service Award in 2006. In 2006 Sam was recog-
nized by the National Christmas Tree Association with 
its Lifetime Achievement Award and in 2012 as Avery 
County Citizen of the Century.

Margaret passed away in 2008 and Sam in 2017. Both 
would have wanted us to thank all the wonderful people 
in their lives especially the farm workers and farm man-
ager Ronnie Beam.

David, Jim and Sam Cartner strive hard to operate 
the Cartner Christmas Tree Farm according to the high 
standards set by their parents.

CARTNERLegacy Sam and Margaret Cartner
Cartner Christmas Tree Farm
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SEXTONLegacy
Byron Sexton

Ken and Joann Sexton
Sexton Farms

Byron Sexton, considered a pioneer in the Fraser 
fir Christmas Tree Industry, was known for his creative 
thoughts and eccentric ideas. In 1960, after observing trees 
in the wild being cut and taken home by families to be 
used as fresh, aromatic Christmas trees, he decided to take 
a chance on setting Fraser fir in hopes that a new market 
could be developed to underwrite a sustainable business. 

The story goes…when Byron approached a local agri-
culture extension agent regarding his idea to set out Fraser 
fir Christmas trees, the agency recommended that Byron 
try “one acre” just to see how it would go. Byron informed 
them that he had already set eighty acres and was taking a 
chance that the Fraser fir just might have a bright future! 
He was making his living as a tobacco farmer while he 
took this chance on his new venture growing Fraser fir. 

Byron needed a partner to help with business ex-
penses and who is better than your own son? The rest is 
history as his son Ken and wife Joann joined him to cre-

ate Sexton Tree Farm. Joann, a hard worker and devoted 
mother, also worked as the main bookkeeper, while Ken 
worked diligently to grow the farm. Seeing an industry 
need, Joann brought the Howey distributorship to the 
mountains of NC and VA to provide balers and elevators 
for farmers throughout the region. One of Ken’s major 
legacies was his great desire to promote our native Fra-
ser fir Christmas trees. He worked tirelessly with other 
farmers to develop the NCCTA Fraser Fir Promotional 
Committee. Sons Greg and Jimbo, along with Greg’s wife 
Robin, joined Ken and Joann and continued to grow the 
family business. Then, Greg and Robin’s sons, Andrew, 
Matthew and Thomas, established Frosty’s Choose and 
Cut in 2002, a whole forty-two years after their great 
grandfather Byron set his first trees! That’s four gener-
ations and more than sixty years of family owned and 
operated farms stewarded by the Sextons in the ideal 
growing climate of the beautiful Blue Ridge Mountains.
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LEGACY LANE
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EXHIBITORS & SPONSORS
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The dinner and social event 
at Frosty’s Choose & Cut will 
be one that is remembered 
for a very long time. There 
were awards, spirits, good 
food, a great band to dance 
to, beautiful views, and an 
all-around great time with 
old and new friends. Special 
thanks to the Sexton family 
for hosting the event and for 
creating such a wonderful 
memory for everyone.

SOCIAL AT FROSTY’S

NCCTA 2021

HIGHLIGHTS
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SOCIAL AT FROSTY’S

NCCTA 2021

HIGHLIGHTS
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FARM TOUR 1

This tour visited Bottomley Evergreens headquarters and 
greenery manufacturing facility, the largest operation of its 
kind in NC, where attendees toured a large cold storage unit, 
and manufacturing and shipping facilities, and state-of the-art 
labor housing.

A wholesale Christmas tree and pumpkin 
farm operated by Wishon Evergreens is a 
wholesale Christmas tree and pumpkin farm 
with one of the first installations of permanent 
deer fencing on an NC Christmas tree farm, 
a Christmas tree loading yard designed 
for efficient movement of tractor trailers, a 
demonstration of unmanned aerial vehicles 
(drones) used to inventory Christmas trees, 
and pumpkins grown as an alternative crop.
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FARM TOUR 1

The NCDA&CS Upper Mountain Research Station 
produces the greatest concentration of Christmas 
tree research at one location on the East Coast. Tour 
participants were educated on Fraser fir progeny tests, 
the next generation Fraser fir seed orchard, glyphosate 
(Roundup) resistant weed control research, Fraser 
fir substrate and container seedling research, and a 
demonstration of an agricultural spray drone.

At Mistletoe Meadows, provider of the 2007 White 
House Christmas tree, participants were given a tour by 
owner, Joe Freeman, who talked about his wholesale 
and choose & cut farm where Fraser fir production can 
be seen from sown seed to wholesale shipment.
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FARM TOUR 2

The tour began at Frosty’s Choose & Cut, one of the 
largest choose & cut farms in NC, owned and operated 
by brothers who are fourth generation Christmas 
tree growers, where tour participants learned about 
their fall pumpkin festival and winter Christmas tree 
sales. Just one part of a larger wholesale operation, 
Greg Sexton explained the vital and important role 
that direct marketing plays in their operation.

Next stop was Appalachian Christmas 
Mountain Farms, a 100+ acre wholesale Fraser fir 
farm that has recently added choose & cut to the 
farm’s operations. With plenty of scenic views, it is 
located in Watauga County on the Eastern Continental Divide, with a prime location just off the main highway, this 
farm is set perfectly for choose & cut traffic, but the farmers continue to face changing land and climate conditions.

At Circle C Choose & Cut Farm, a family farm covering 30+ 
acres, with a 150 year-old restored farmhouse and a newly 
restored barn that serves as a wedding and event venue. 
Owned and operated by Dennis Cook and Jim Henson, it is 
inside the Boone city limits. They are a linchpin of the local 
choose & cut promotional effort that has created “Choose & 
Cut Season” between “Leaf” and “Ski” seasons for the booming 
local tourism industry. Tour participants heard their story and 
the grower collaboration they have with the tourism industry.
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FARM TOUR 2

The tour then traveled to Avery County to visit Avery Farms, a 200 year-
old farm featuring a variety of U-pick crops. Waightstill Avery has been an 
industry innovator for a generation and has diversified across multiple crops 
and different market niches. Guests heard just a few of Waightstill’s stories 
and his family history, and they left wanting more. Guests also learned 
about the innovation of the mail order Christmas tree market. Guests were 
treated to a good ole fashioned pig pickin’cooked by Mr. Avery himself.

The tour concluded at NC Forest Service 
Linville River Nursery Fraser fir container 
seedling nursery in Crossnore, that has 
supplied Fraser fir seedlings to NC growers 
since 1970 — as bare root seedlings for most 
of its history, but more recently as container-
grown plugs. Recently, local growers and the 
NCCTA rallied together to save this important 
industry resource. Guests toured the seedling 
production greenhouse and learned about 
their tree improvement program.
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FARM TOUR 3

This tour highlighted several 
farms representing the greatest 
concentration of Christmas tree 
farms in any county east of the 
Rocky Mountains. The first stop 
was at Peak Farms loading yard 
owned and operated by Rusty 
and Beau Estes, suppliers of the 
2008 White House Christmas 
Tree. At Peak Farms, featured 
topics included Christmas tree 
fields from which a national 
contest winner was harvested, 
a large wholesale loading 
yard, a glyphosate resistant 
weed herbicide trial, and a 
demonstration of unmanned 
aerial vehicle (drone) inventory 
management.

The next stop was at the largest Christmas tree container 
seedling and transplant nursery in NC, Barr Evergreens nursery 
operated by Rusty Barr. Barr Evergreens nursery presented 
a diverse array of container crops and best management 
practices. They currently produce some of NC’s finest Christmas 
tree seedlings and transplants for sale to the public. Participants 
viewed media mixing, container filling, seedling and transplant 
production, and ornamental nursery production all in one 
compact facility.
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FARM TOUR 3

The last stop, Hart-T Tree Farm, is both a wholesale Christmas tree farm and retail lot operation that continues to 
diversify. This tour traversed scenic roads winding through the New River Valley. Hart-T Tree Farms has repeatedly 
broken the bounds with fresh ideas and new markets. Tour participants got to see their new choose & cut event 
center, their “Little Saps” online seedling gift enterprise, and Christmas tree fields that reach the horizon. Topics 
of discussion included leadership development, dealing with the Department of Labor, controlling cones on 
Fraser fir Christmas trees, a different weed management study, and the consequences of phytophthora root rot.

One of the BEST in Memory!
It was wonderful to see people we hadn’t seen in a long time; getting together to celebrate our 
accomplishments and witness our struggles over the past couple of years. The meeting would not have 
been possible without our sponsors, our volunteers, our exhibitors and our attendees. A special thank 
you to all those who undertook this great project including everyone who contributed their time, work, 
resources, equipment, monetary donations, farms, warehouses, and hospitality. Many thanks to our 
meeting venue host, Shatley Farms, our social event host, Frosty’s Choose and Cut, and our many farm 
tour hosts. Thanks also to the NCTA members and out-of-state guests who joined us and made it extra 
special. You are all stars and made the 2021 Summer Meeting one of the best in memory!
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SPEAKERS

Alexander M. “Sandy” Stewart, PhD
Assistant Commissioner of Agricultural Services  
at North Carolina Department of Agriculture and Consumer Services

Andrew Bosserman
Bosserman CPA, PLLC

Dr. Justyna Jeziorska
Research Associate, Center for Geospatial Analytics,  
North Carolina State University

Andrew Howell
Graduate Research Assistant, Aquatic and Noncropland Weed Science, 
Department of Crop and Soil Sciences, North Carolina State University

Tim O’Connor
Executive Director, National Christmas Tree Association

Jeff Owen
Area Extension Forestry Specialist,  
North Carolina State University

Blake Brown
Hugh C. Kiger Professor of Agricultural and Resource Economics, 
North Carolina State University

Marsha Gray
Executive Director, Christmas Tree Promotion Board

Nathan Huff
Phelps Dunbar

Brandon Davis 
Phelps Dunbar

Rick Dungey
CSF Executive Director

Dr. Justin Whitehill
Assistant Professor, Christmas Tree Genetics Program,  
North Carolina State University
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EXHIBITORS

Advisor HR Insurance Services Inc.
Matt Rumfelt, Shannon Fleming, 
Matt Monroe, Stephanie Bittner
8712 Lindholm Drive Suite 210
Huntersville, NC 28078
(336) 620-6288 or (704) 626-5960 ext. 1015
mrumfelt@advisorhrinsurance.net
advisorhrinsurance.net

Appalachian Farms
Cale Smith, Matthew Horney
PO Box 686
Elk Park, NC 28622
(828) 387-1501
matthew@app-farms.com

Ashe Chamber of Commerce	
NO BOOTH

Kitty Honeycutt
01 North Jefferson Avenue
West Jefferson, NC 28694
(336) 846-9550
ashechamber@skybest.com
ashechamber.com

Ashe County Christmas Tree Association
Carrie McClain, Barbara Cunningham
PO Box 966, Jefferson, NC 28640
(336) 846-5850 (Ashe County Cooperative Extension Office)
info@ashecountychristmastrees.com
ashecountychristmastrees.com

Barr Evergreens
Bill Beckman, Zak May and Durwin Cox
PO Box 3, Crumpler, NC 28617
(336) 982-3013 or (336) 982-2017
rusty@barrevergreens.com
barrevergreens.com

Bosch’s Countryview Nursery, Inc.	
NO BOOTH

Brian and Cimberly Bosch
10785 Allendale, MI 49401
(919) 892-4090
brian@boschsnursery.com
boschsnursery.com

Carolina Farm Credit
Vickie Young, Stacey Barker,
Spencer Blevins, Judd Price
146 Victory Lane, Statesville, NC 28625
PO Box 1827, Statesville, NC 28687
(800) 521-9952
marketing@carolinafarmcredit.com
carolinafarmcredit.com 

Cartner’s Blue Ridge Fraser Firs  
of North Carolina
David W., Jim P., and Sam C. Cartner
7 Orchard Street, Asheville, NC 28801
(828) 733-1641
cartner@carolinafraserfir.com
carolinafraserfir.com
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EXHIBITORS

Cherokee Manufacturing
Art Johnson and Scott Campbell
80 Ceramic Tile Drive, Morganton, NC 28655
(828) 292-2556
art@cherokeemfg.com
cherokeemfg.com

Christmas Spirit Foundation 
Trees for Troops
Rick Dungey
2650 S. Hanley Road, Suite 100  
St. Louis, MO 63144
(314) 416-2245
info@christmasspiritfoundation.org
christmasspiritfoundation.org

Christmas Tree Council  
of Nova Scotia
Brittany Frenette and Jay Woodworth
PO Box 8, Tatamagouche, NS B0K1V0
(855) 672-2572
outreach@ctcns.com
ctcns.com

Cornerstone Detention  
Products Inc.
Allison and Kaley Bales
350 Habersham Road, High Point, NC 27260
(336) 883-2045
kleonard@cornerstoneinc.com 
cs@cornerstoneinc.com

Dayton Bag & Burlap
Christopher Johnston
233 Commerce Boulevard 
Statesville, NC 28625
(704) 873-7271 or (828) 221-9104
cjohnston@daybag.com
daybag.com 

Edward Jones Investments
Jason Sutherland
416 E 2nd Street, West Jefferson, NC 28694
(336) 219-0228
jason.sutherland@edwardjones.com
edwardjones.com/jason-sutherland

Evergreen Creations LLC
Alma and Bonnie Galloway
PO Box 1275
Weston, CT 06883
(646) 535-6293
alma@evergreencreationsllc.com
evergreencreationsllc.com

Fraser Knoll, LLC
Tommy Wagoner, Marty Franklin
610 Burnt Hill Road, Laurel Springs, NC 28644
(336) 982-3517
sales@fraserknoll.com
fraserknoll.com
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EXHIBITORS

Granite Insurance Agency
Nathaniel Johnson, PJ Hennessey, Tony McCroskey
PO Box 620, Granite Falls, NC 28630
(336) 977-9062
njohnson@graniteinsurance.com
graniteinsurance.com

Greenscape Tools, Inc.
Amber Scott, Becca Cheek	
160 Hewed Log Gap, Fleetwood, NC 28626
(336) 877-2672 
info@greenscapetools.com 
greenscapetools.com 

H&H Farm Machine Company
Chad Harms
7916 Unionville Brief Road, Monroe, NC 28110
(704) 753-4919
info@hhspray.com
hhspray.com

Kelco Industries
Eric and Dugald Kell, Jr.
PO Box 160, Milbridge, ME 04658
(800) 343-4057
sales2006@kelcomaine.com
kelcomaine.com

Lee Publications / 
Country Folks Grower		
NO BOOTH

Steve Heiser
PO Box 121, Palatine Bridge, NY 13428
(518) 673-0107
sheiser@leepub.com
leepub.com

LifeStore Bank & Insurance
Jody Brown, Judy Current, Greg Ashley, Pam 
Barker, Stephanie Trivett, Martin Little
PO Box 26, West Jefferson, NC 28694
(336) 246-4344
jcurrent@golifestore.com
golifestore.com

Linville River Nursery
Anna Hollifield, Jim Slye or Chris Daniel
NC Forest Service, 6321 Linville Falls Hwy 
Newland, NC 28657
(828) 733-5236
anna.hollifield@ncagr.gov
buynctrees.com
 

Memory Lane Christmas Tree Farm
Harry and Juanita Peckham
4567 Marshall Road, Rantoul, KS 66079
(785) 878-3793
jharry@pleasantridge.com
pleasantridge.com
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EXHIBITORS

Mycorrhizal Applications
Jeff Gabric, Blair Busenbark
710 NW E Street, Grants Pass, OR 97526
(541) 476-3985
inquiries@mycorrhizae.com
mycorrhizae.com

NCDA&CS Agronomic Division
NO BOOTH

Dwayne Tate
1040 Mail Service Center, Raleigh, NC 27699
(919) 733-2655
dwayne.tate@ncagr.gov
ncagr.gov/agronomi

NCDA&CS Marketing Division
Tony Haywood, Kaleb Rathbone and Sandy Stewart
570 Brevard Road, Asheville, NC 28806
(828) 253-1691
tony.haywood@ncagr.gov
ncagr.gov/markets

NCDA&CS Plant Industry Division 
NO BOOTH

Chad Taylor
216 West Jones Street, Raleigh, NC 27603
(336) 466-0478
Chad.Taylor@NCAGR.gov
ncagr.gov/plantindustry

Nature’s Light Candles, LLC
Ann and Chuck Rice
PO Box 948, West Jefferson, NC 28694
(704) 900-4015 or (704) 900-4014
chuck@natureslightcandles.com
ann@natureslightcandles.com
natureslightcandles.com

Nutrien Ag Solutions
Scott Henson and Richie Gardner
PO Box 1716, Jefferson NC 28640
(336) 846-3339 or (336) 977-0310 
scott.henson@nutrien.com
nutrien.com
 

Packaging Corporation of America
Joe Schwind, Jr.
5110 Fair Oak Drive, Morganton, NC 28655
(828) 413-1900
jschwind@packagingcorp.com
packagingcorp.com

Realty One Group Results
Chris Barr (owner), Beckie Savage, Dave Shirlin, 
Mark Liddle, Taryne Seatz, Starr Kiser
19 E Ashe Street Suite B, West Jefferson, NC 28694
(336) 846-8111
chrisbarrresults@gmail.com,  
bsavagerealtor@gmail.com
highcountrychris.com
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EXHIBITORS

River Ridge Tree Farms
Jessie Davis, BJ Davis, Beverly Lewis,  
Bryan Davis, Ben Neff
12077 US Highway 221 N, Scottville NC 28672
(336) 982-3953
rrfarms@skybest.com
riverridgetreefarms.com

Southern Ag
Blake Edwards
395 Brookhollow Road, Boone, NC 28607
(828) 264-8843
blake.edwards@southernag.com
southernag.com

Southern Forestry Products, Inc.
Jeff Bonds
PO Box 296, Cleveland, NC 27013
(980) 521-9349
southernforestry2081@yahoo.com
southernforestryproducts.com

Sunbelt Rentals
Ted Randolph
3620 N Patterson Ave
Winston-Salem, NC 27105
(336) 773-1717
pcm47@sunbeltrentals.com
sunbeltrentals.com

The Kirk Company
Gary Snyder, Rick Miller, Mike Jones, TJ Roland, 
Matt Snyder and Ron McDonald
N 4080 State Road 22, Wautoma, WI 54982
(800) 252-5475
tjroland@kirkcompany.com
kirkcompany.com

Vans Pines Nursery
Evan and Gary Van Slooten
14731 Baldwin Street, West Olive, MI 49460
(616) 399-1620
info@vanspinesnursery.com
vanspinesursery.com

Weyerhaeuser
Karen Temen, Sue Woodall
7935 Highway 12 SW, Rochester WA 98579
(360) 581-2046
karen.temen@weyerhaeuser.com
weyerhaeuser.com/timberlands/seedling-sales/
western-seedlings/

Wildcat Advanced Land Clearing, LLC
Marnee and Cherrie Dvorak
4235 N Blackstock Road, Spartanburg, SC 29301
(864) 978-1892
info@walclearing.com
walclearing.com
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NCCTA 2021

HIGHLIGHTS

mailto:tjroland@kirkcompany.com
http://www.kirkcompany.com
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WINNERS
OF THE

2021 NCCTA Tree & Wreath Contests

FRASER FIR
Grand Champion

Tim Moser, Shepherd’s Way 
2nd Place 

The Sextons, Sexton Tree Farm
3rd Place

Larry Smith, Mountain Top Fraser Fir

OTHER SPECIES
1st Place

Amber & Alex Church, 
Cline Church Nursery (Blue Spruce)

2nd Place
Rusty and Beau Estes, Peak Farms 

(Norway Spruce)
3rd Place

Joe Freeman, Mistletoe Meadows 
(White Pine)



WINNERS
OF THE

2021 NCCTA Tree & Wreath Contests
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UNDECORATED WREATH
Grand Champion

Tim Moser, Shepherd’s Way 
2nd Place

Joe Freeman, Mistletoe Meadows
3rd Place

Larry Smith, Mountaintop Fraser Fir

DECORATED WREATH
1st Place

Tim Moser, Shepherd’s Way
2nd Place

Joe Freeman, Mistletoe Meadows
3rd Place

Rusty and Beau Estes, Peak Farms

The annual NCCTA Tree & Wreath Contest was another highlight of the show. The contest was sponsored exclusively by County 
Farm Bureau Federation Boards including Alleghany, Ashe, Avery, Jackson, Mitchell and Watauga Counties. Contest winners 

were presented checks courtesy of Farm Bureau Federation, and awards for their exemplary trees and wreaths.
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NCCTA Awards

Outstanding Contributor Award:
Wilson Barr 

The NCCTA honors folks that have spent their lives 
promoting Fraser Fir from North Carolina and I can tell 
you this gentleman has done a great job doing just that. 
Wilson’s been growing trees since 1960, so you’ll have to 
be a little better at math (than me) to figure out how old 
he is! Wilson was honored with a well-deserved legacy 
sponsorship at the NCCTA a summer meeting, and you 
can read about how he got his start in the Christmas tree 
business and his life legacy on page 42. 

I’m so grateful that Wilson has instilled the desire in 
Rusty and his family to continue to carry on just what 
he did all his life and is still doing. In fact, he serves on 
the national board right now. He is very deserving of 
this award and has given so much to the Christmas tree 
industry throughout his life.

Presented By Cline Church
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NCCTA Awards

Lifetime Membership Award:
Doug Clark

I’ve known Doug since 1975 and he’s taught me a 
lot. He’s has three wonderful kids, Dee, Missy, and Reed 
Clark, and eight grandkids and two great grandkids.

Doug started setting trees in the 60s and he was one 
of the first farmers, if not the first, to summer shear Fraser 
fir. In the 1970s, Fraser fir wasn’t known nationally. Doug 
basically introduced the Fraser fir through trade shows to 
a lot of the country. 

In 1977, after I graduated, Mr. Clark gave me my first 
500 trees to set. In 1980, my best friend and I were clear-
ing a piece of property on a farm of Doug’s it was really 
steep with cattle on it. We were sitting down for lunch 
near the brush fire we had lit, and it got out of control be-
fore we knew it. The mountain had a lot of broom sage in 
it and caused the fire to shoot up the mountain and spread 
quickly. It burned that whole field and moved into some 
marketable trees. Now, you think there is a tree shortage 
currently, but back in 1980, Frasers had really taken off 
and you had to know somebody to be able to get them. 
I basically burnt up about 1,000 marketable trees, which 

was a whole lot, even to a big grower then. I just knew that 
Mr. Clark was going to kill me, and even if I did survive, 
I would most likely get sued. Since this happened during 
the day, Mr. Clark was teaching school, so I had to go to 
the school to tell him what I had done. I was so scared and 
nervous. I’ll never forget what he said to me - “Everybody 
makes mistakes, ya know, and we’ll just move forward.” I 
couldn’t believe how forgiving and understanding he was. 
Since that day, I’ve tried to use that lesson and forgiving 
grace that he taught me that day in a lot of situations in 
my life. 

Doug Clark is a very special friend of mine, along with 
his wife Jane. Every day that we worked, the meals were 
like a feast. By the way, Ms. Jane makes the best scalloped 
potatoes there are!

Presented by Larry Smith

Accepted by Doug’s son, Dee Clark. —“I will accept this 
for dad; and due to poor health he can no longer get out 
of the house. On behalf of him, thank you very much.”
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NCCTA Awards

Outstanding Contributor Award:
Harry Yates

Harry Yates is a local giant of the Christmas Tree 
Industry. He’s one of those guys that walked into this in-
dustry some years ago; he saw what he liked, he came in, 
and he stayed. Whether I’ve been at the state meetings, 
national meetings, county meetings; I’ve seen this gen-
tleman present. If there was an issue facing this industry, 
we knew that Harry could be called upon to go educate 
himself, find the people with the information, and then 
disperse and share that information, serving as the solu-
tion to the situation for all of us.

Whether you transplanted your first transplants this 
last spring, displayed your sign for your choose and cut 
farm this past year, shipped 100 trailer loads across the 
country, or if you are the largest grower in this audience, 
we are deeply indebted to this gentleman. Harry’s done 
the work that most of us were unwilling to do. He’s also 
helped take and move the NC Fraser fir from an un-
known species to one of the most preferred species in the 
Christmas Tree Industry today.

He has taken the term “We the People”, from one of 
the most important documents in our history, and moved 
it into his daily life. His selflessness and his concern for his 
fellow man are concepts that make organizations like this, 
towns, communities and civilizations, prosper and flourish.

Harry was the National Director from North Caro-
lina to the NCTA from 1999-2007. And he has served 
on the NCCTA Board for many years. He’s served many 
roles as a member of the NCCTA: president, a founding 
member of the Fraser Fir Promotional Committee and 
a longstanding board advisor for over two decades. He 
chaired the 1998 National Christmas Tree Meeting, one 
of the most successful ever with 1400 attendees, in Ashe-
ville, NC. And in 2007, he testified before the House Ag-
riculture Committee about the labor needs of American 
Agriculture. Harry has accomplished so many things for 
the Christmas Tree Industry that it would take me much 
too long to list them all. We are all deeply indebted.

Presented by Dale Cornett
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MITCHELL WREATH RINGS.COM

A strong foundation  
for a beautiful  
wreath!

Specially designed clips hold 
tight and prevent wreath 
materials from turning.

. . . provide years of  
uninterrupted service 
even in high volume  
operations. Available in  
three models: The Mitchell  
“Original” Clamp Machine,  
The “No-Hammer” Clamp  
Machine and The Craftmaster. 
Precisely manufactured to  
exceed expectation.

                 . . . feature 
               ring wire designed       
         to be strong and  
       resistant to sagging  
  or warping. No other 
wreath rings offer the 
same performance value!

Mitchell Metal  
Stands (sold separately) 
feature a powder coated finish  
and large aluminum top.  
Strong & reliable for even the 
most demanding production.

 Strong welds ensure smooth 
wreath making operations.

Count on Mitchell for all your 
wreath making and wreath 
equipment requirements!

Mitchell Metal Products 
905 South State Street 

Merrill, Wisconsin 54452

sales@mitchellwreath 
rings.com

Mitchell  
Wreath Rings are  

simply the best  
available!

1-800-967-RING 
(7464)

  
Mitchell 
High Quality  
Clamp Machines  
and Stands

Mitchell 
 Wreath  
Rings

www.mitchellwreathrings.com

Visit our website to see our full line of 
Clamp, Double and Crimped Rings plus a wide 
variety of Specialty Rings. Watch video demon-
strations, download our complete product  
catalog, or explore our Online Ordering and 
Account Management capabilities.

Mitchell Wreath Rings LimbsNeedles.indd   1 5/27/14   5:43 PM
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LEHIGHTON AREA SCHOOL DISTRICT
Lehighton, PA

The Lehighton Area School 
District decided to participate in the 
Trees for Troops program many years 
ago in order to support tree farms 
in their community. “One of our 
elementary school secretaries at the 
time had a husband who owned a lo-
cal farm that had supported the Trees 
for Troops program, so I thought that 
it would be great community service 
exposure for the kids,” explains Aar-
on Sebelin, Principal at Lehighton 
Elementary Center. “Involvement 
gives our kids a sense of pride — not 
only in our school, but in the nation. 
We have a school kick-off Veterans 
Day program each year, which gets 

the kids eager to talk to their parents 
and get them involved in these types 
of events.” The Lehighton Parent 
Teacher Organization is also a strong 
supporter of Trees for Troops. “Our 
elementary schools have participat-
ed in the Trees for Troops program 
for over 10 years. Each school raises 
money through various events such 
a staff dress-down days, special stu-
dent “spirit” days, and school-wide 
challenges such as penny wars and 
National Honor Society programs. 
The kids and staff have a lot of fun 
raising funds and are happy that all 
the money collected goes towards 
this outstanding program.”

As the Trees for Troops program continues to grow, 
the Christmas SPIRIT Foundation (CSF) recognizes that 
the success of the program depends on the many peo-
ple involved. Volunteers support the program in various 

ways that include sourcing donations, coordinating vol-
unteer efforts, raising funds, and creating awareness. In 
2018, the CSF Trustees formalized their recognition of 
individuals/companies by creating the Christmas SPIRIT 
Award. This year we celebrate four recipients:

Christmas Spirit Foundation Recognizes Four

Recipients for 2021
By Elizabeth LeBrun

Mr. Sebelin, Principal at the Lehighton 
Elementary Center, and students accept 
the Christmas Spirit Award from Jan 
Wentz, a CST Trustee. Each year, students 
from the Lehighton District all support 
Trees for Troops with school-wide dress 
downs and collections.

Mrs. Habas and the Lehighton Middle 
School Student Council accept the 
Christmas Spirit Award. The Student 
Council raises money every year to 
support Trees for Troops.

Lehighton High School National Honor Society accepts the Christmas Spirit Award and 
ring their Spirit Bell to symbolize the accomplishment. The LHS National Honor Society has 
been coordinating a drive at the high school to support Trees for Troops for many years.  

“Spirit Award”



69Limbs & Needles • Fall/Winter 2021

MILLER PLUMBING AND HEATING
Warren Miller • Bethlehem, NH

Warren Miller has quietly and 
continually backed the Trees for 
Troops program for many years, after 
originally being asked for a contribu-
tion to help facilitate the initial pro-
gram in its infancy many years ago. 
He explains that he enthusiastically 
responded to the appeal because he 
strongly feels that all military members 
and their families rightfully deserve 
such a program. “I have no personal 
military background, but my father 
was in the Army, and I really appreci-
ate what they’ve all done and still do 
for us. It’s obvious that military fam-
ilies sacrifice so much. The sacrifice 

speaks for itself.” Warren understands 
the importance of family, as he began 
working for his father in their plumb-
ing and heating business in the small 
town of Bethlehem, New Hampshire 
back in 1962. He has since trained 
and brought his son, Bill, on board 
as a partner to work alongside him 
and serve the approximately 2,590 
town residents. When asked what he 
imagines that the gift of an unexpect-
ed Christmas tree during the holiday 
season does for the military service 
members and their families, Warren 
says that he simply hopes that they 
feel appreciated.

ROMAGNOLI’S CHRISTMAS TREE FARM AT ONEIDA VALLEY ACRES
Dewey Romagnoli • Canastota, NY

Dewey Romagnoli first learned 
about the Trees for Troops program 
in 2007 through his membership in 
the Christmas Tree Farmers Asso-
ciation of New York. Little did he 
know, that fourteen years later, the 
Romagnoli’s farm would be sending 
more than 600 trees to troops in 
2020 as a designated FedEx donation 
station! Dewey has his routine down 
now, reaching out to current custom-
ers in October, posting donations 

on their Facebook page and sending 
personal thank you notes. He finds 
it surprising that tree donations have 
increased so dramatically over the 
past two years, when trees supplies 
have been tight. “Last year, we left 
the donation goal at 450 instead of 
increasing it further, but the numbers 
just blew up! When people got ahold 
of the local news story and word of 
mouth, we ended up with over 600 
trees donated.” Dewey has a long list 

of people to thank for making his ef-
forts so successful: Linda Haley, for 
authoring donation letters; Martha 
Conway, who handles communica-
tions; Ellen Hauck, a military mom 
who tags trees and works with donat-
ing agencies; and Danielle Papelino, 
who coordinates volunteers with spe-
cial needs. Dewey also credits local 
businesses, military families and the 
media for helping make his donation 
drive such a success.

Ed Matter, an associate of Warren Miller, 
poses with the Christmas Spirit Award 
presented to Mr. Miller for his many years 
of monetary support of the Trees for 
Troops program. 

Dewey Romagnoli and Linda Haley accept the Christmas Spirit 
Award from Dick Darling, CSF Chair of Trustees, for their many years 

of tree contributions and community outreach efforts to promote 
donations and volunteer service benefitting Trees for Troops.
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FREE Promotional Materials!

Promotional materials provided through
NCDA & CS Specialty Crop Block Grant Program

YOU ONLY PAY FOR SHIPPING CHARGES!

Call 800-562-8789

Banners: “NC Fraser Fir Christmas Trees” outdoor vinyl 36x55” 
Tree Care Pads: 50/pad
Real Trees Make Scents Brochures

✓
✓
✓

CHRISTMAS TREES

PROMOTE
YOUR NC
FRASER FIR!

Promotional materials provided through
NCDA & CS Specialty Crop Block Grant Program

YOU ONLY PAY FOR SHIPPING CHARGES!

Call 800-562-8789 CHRISTMAS TREES

PROMOTE YOUR NC FRASER FIR!

Banners: “NC Fraser Fir Christmas Trees” outdoor vinyl 36x55” 
Tree Care Pads: 50/pad

✓
✓ ✓Real Trees Make Scents Brochures

FREE PROMOTIONAL
MATERIALS!

PAMELA HELMSING 
Warrenton, MO

Trees for Troops was created 
in 2005; the program was a syn-
ergy between NCTA, Fedex and 
the Christmas SPIRIT Foundation 
(CSF), a charitable giving arm of 
the NCTA that was created at that 
time to formalize the practice of 
growers donating trees to military 
families. The CSF was created by its 
first Executive Director, Pam Helms-
ing, along with initial CEO Steve 
Drake. Helmsing recalls that “at the 
time, Cause Marketing was becoming 
prominent. Consumers, particular 
younger consumers, were interested 
in purchasing goods from compa-
nies that supported communities, 
good causes and the environment.” 

Pam explains that “Christmas tree 
growers have a long history of being 
generous, and that they are quick to 
lend a hand to those in need. The 
CSF was formed to grow and expand 
these good works and create a way 
for the real Christmas tree industry 
and its growers to ‘get caught doing 
good’.” When asked what receiving 
the CSF award means to her, Pam 
says that it is a reminder that she 
was part of creating a program that 
has brought many people together 
to bring joy and a sense of appreci-
ation to more than 250,000 military 
families. “It’s a reminder to all of us 
that when we work together, we can 
accomplish great things.” 

Pam Helmsing receives the Christmas 
Spirit Award for her work in starting the 
original program, and her continued 
efforts as a Trustee in building upon its 
annual successes and growth.

Recipients for 2021“Spirit Award”
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Calendar of Events
January 18, 2022

NCCTA Leadership Retreat 
& Joint BOD/FFPC Meeting

Valle Crucis Conference Center

January 19, 2022
2022 Budget Committee meeting

Valle Crucis Conference Center 
(Executive Committee Only)

February 24-25, 2022
NCCTA Winter Meeting

Boone United Methodist Church

10785 84th Avenue
Allendale, Michigan 49401

Phone: (616) 892-4090
Fax: (616) 892-4290

Email: brian@boschsnursery.com
www.boschsnursery.com

FRASER FIR
  ...................................... Per 100 ........Per 1,000
 Age .................. Size ............Rate ...............Rate

 (3-1, PL+1) ........... 8-14” ........ $110.00 ......... $790.00
 (2-2, PL+2) ........... 8-15” ........ $135.00 ......... $950.00
 (P+2, P+3) .......... 12-22” ....... $155.00 ........ $1100.00

CAnAAn FIR
  ...................................... Per 100 ........Per 1,000
 Age .................. Size ............Rate ...............Rate

 (2-1, P+1) ............ 8-14” ........ $115.00 ......... $840.00
 (2-2, P+2) ........... 10-18” ....... $145.00 ........ $1100.00
 (P+2, P+3) .......... 12-22” ....... $155.00 ........ $1200.00

For a complete list call or write us.

Norway Spruce Transplants

Fraser Fir Transplants

Ad_10_color_3.4375x9.3125.indd   1 6/30/20   2:29 PM

Visit Our Website To Link To Us:
www.NCchristmastrees.com



Through the years, Carolina Farm Credit has grown into a seasoned, knowledgeable lender with deep roots 
in rural North Carolina. We understand that you may need some fi nancial guidance to start or grow your 
farming operation. We’ve been providing support for generations -- and we can help you plant seeds for the 
next one.

MORE THAN 100 YEARS OF SERVICE 
TO RURAL NORTH CAROLINA

Loans for land, homes & living.

800.521.9952
carolinafarmcredit.com

NMLS
#410620

CALL US ABOUT FINANCING FOR:

• Land, lots, & farms
• Fertilizer & plant materials
• Irrigation systems
• Vehicles & equipment
• Home purchases & construction
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